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Settling Show Dates 
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VEN WHEN he was wearing 
the blue overalls of an ap- 
prentice in Packard’s repair shop, 
when he first 
broke into the 
automobile busi- 
ness in 1912, Joe 
Frazer visioned a 
small motor car, 
a light one which 
was economical 
to operate and 
with low main- 
tenance cost, 
really transporta- 
tion without the 
frills and gew- 
gaws to run up 
the list price. Of course Joe did 
not stay long as a shop mechanic, 
only long enough to learn the rud- 
iments of automobile construction 
so he could go into sales for 
Packard. 






J. W. Frazer 


* * 


HE, HOWEVER, had his ideal 
in the back of his mind all this 
time and, when he took on the 
Cleveland dealership for the Saxon 
in 1916 and sold 1,000 of them 
the first year, he became even 
more convinced he had found the 
answer. Saxon undoubtedly | was 
the sensation of its time, with a 
250,000 output in one year, which 
was a sensational performance for 
the time. But Founder Harry W. 
Ford, once a newspaperman and 
advertising manager for Chalmers 
just before he became a manufac- 
turer himself, overexpanded—his 
eyes were bigger than his stomach 
and Saxon went out of business. 
Frazer, however, profited by this 
experience in selling low-priced 
cars. 

Bd * Bd 

FRAZER HAD been with Gen- 
eral Motors Export, GMAC, Chev- 
rolet in Buffalo and Pierce-Arrow 
as a wiz on automobile financing 
before he joined Walter Chrysler 
in 1924, since which time, up until 
two weeks ago when he became 
president and general manager of 
Willys-Overland he had _ been 
peddling big, high-priced cars with 
marked success. 

* a * 

NOW FRAZER has a chance to 
make his kid-day dreams come 
true. He is at the head of one of 
the oldest automobile companies in 
the business, building just the kind 

(See SPARKS, Page 15, Col. 1) 
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Yearly Convention), 
Draws Attendance || 


Of 350 Members 


Timmerman Heads Assn.: 
Finance Competition of 
Banks Discussed 


By William C. Callahan 
Managing Editor 
COLUMBUS, O.—Revisions 
in the state Dealers and Sales- 
men’s License Law, bank com- 
petition in the car finance 
field, factory-dealer relations 


and dealer accounting systems. 
were discussed by 350 members 


of the Ohio Automotive Assn. at | held in 


the annual meeting here this week. 


At the close of the meeting Lynn 
B. Timmerman, Ford dealer from 
Lima, was elected president to 
succeed O. C. Belt who is retiring 
because of ill health. Horace 
Taylor, Chrysler dealer from 
Akron, was named vice-president. 
and Belt was named treasurer. J. 
Hoyt Cummings, was re-elected 
secretary-manager. 
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GUEST SPEAKER at the annual convention of the Ohio Automotive Assn., 


right is 


Business Outlook Brightens 


Columbus this week. was Gov. John Bricker of Ohio, center. At the 
Lynn B. Timmerman, new president of the association, while at the 
left is J. Hays Cummings, secretary-manager of the association. 


As Car Industry Sets Pace 


By William Ullman 


Washington Correspondent 


WASHINGTON.—Sufificient time 


While there has been complaint] now has elapsed since the holiday 


in the state that the dealers’ serv- 
ice board, consisting of William 
McGraw, of Bellaire, and William 
Jones, Canton,—which works in 
cooperation with state officials in 
the enforcement of the license law 
—is not given sufficient authority 
under the law to permit it to 
function properly, no suggestions 
for changes were made in the law 
to strengthen the position of the 
board Changes offered for con- 
(See OHIO ASSN., Page 8, Col. 5) 


Wis. eslene Ask 
Repeal of Ban on 
Car Sales Reports 


MADISON, Wis.—As the result | 
of a ballot taken among its mem- 
bers, the Wisconsin Automotive 
Trades Assn. is sponsoring a bill 
in the state legislature to provide 
that new car sales registration 
reports again be made available to 
dealers. 

The measure provides that “the 
secretary of state shall compile 
and publish daily a list by 
counties of new car sales registra- 
tions. Such lists shall contain the 
name and permanent address of 
the owner of such vehicle, the| 
make, model, serial number, motor | 
number and registration number, | 
together with the firm name and 
address of the firm selling such | 
car and the date of such sale. | 

“Such lists shall be made avail- | 
able to police chiefs, sheriffs and 
county clerks on the request of 
such officers and clerks.” The bill | 
provides that such copies may be | 
bought from the bureau of pur-| 
chases for not over $25. 


° . | 

With the state licensing law | 

serving as coercion protection, | 

dealers regard the bill with favor | 
(See REPEAL. Page 2, Col. 3) 


period and the opening of the new 
year to give observers here an op- 
portunity to make some leading 
projection with respect to the 
trend of business and industry in 
1939. 

In general it may be said that 
Washington observers, official and 
unofficial, are definitely encour- 
aged by the indices which have 
lately become available and in no 
instance does one find a tendency 
to modify downward careful fore- 
casts made two months ago. 

The automotive situation, a 


| recognized bellwether, is regarded 


as being quite strong for this sea- 
son of the year, and there has 
been no change in the opinion of 
all competent observers here that 
production and sales this year will 
run at least 50 percent above 1938. 
Nothing has occurred since the 
first of January to lead observers 
to feel the otherwise; and, indeed, 
most revisions of estimates have 
been upward. 

The building construction in- 
dustry, another of the more im- 
portant factors in the whole eco- 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 
1939 
Pos. 
1—873 
2—696 
3—647 
4—-349 
5—318 
6—238 
7—207 
8—136 
9— 97 
10— 90 


1938 
Pos. 
816— 1 
155— 
430— 
160— 
249 
125— 
145— 
95— 8 


Make 
Chevrolet 
Ford 
Plymouth 
Dodge 
Buick 
Oldsmobile 
Pontiac 
Chrysler 
Mercury 
De Soto 


Total All Makes 
3,986 3,233 


For complete standings of all 
makes, see Page 13, this issue. 


66—10 





nomic situation, also is showing 
more basic strength than it has in 
the recent past, and heavy federal 
expenditures are being supple- 
mented by a larger volume of 
private outlays. Thus far this year, 
private contracts are running 
about 25 percent above the same 
period 12 months ago. 

Retail trade is doing better than 
holding its own, and prospects in 
this vast field are shown to be 
very good. Of great importance, no 
sharp upswing in living costs 
seems to be threatened, and a 3 
percent reduction in its index of 
living costs is reported by the 
National Industrial Conference 
Board. At the same time, payrolls 
are heavier. Also, the Department 
of Agriculture is anticipating a 
larger farm income in 1939 than 
was realized last year. Railroad 
carloadings are rising. 

There have been moderate, but 
very significant, gains in certain 
durable goods industries. For ex- 
ample, machine tool purchases 
have increased, and the railroads 
have been placing larger orders 
for various materials. 

Another factor which is likely 
to have a decidedly stimulating 
effect on many industrial lines, 
including the automotive to an ap- 
preciable extent, is the rearma- 
ment program. There is no way to 

(See BUSINESS, Page 3, Col. 3) 


FTC Report on 





JAN. CAR SALES UP 30” OVER ‘38 


Ohio Dealers Seek Licensing 


Law Revisions 


New Car Stocks 


Seen at 100,000 
Below Year Ago 


Used Car Inventories Stay 
Down While Dealers 
Continue Drive 


By Pete Wemhoff 


Associate Editor 


DETR OIT.—Heavy stock 
turnover in new cars, as the 
result of unexpectedly strong 
buying demand during Jan- 


uary, puts the automobile in- 
dustry and its dealers in an ex- 
ceptionally good position for Feb- 
ruary, according to reports from 
various companies this week. Buy- 
ing, on the other hand, was not 
confined to the new car market 
during the month but was felt 
throughout the used car market as 
well. 

Taking the industry as a whole, 
early reports would indicate new 
car sales during January running 
about 30 to 35 percent above the 
same period a year ago, while 
down less than 20 percent from 
the high December figures. 

General Motors’ report for Jan- 
uary, which because of the di- 
versification of its lines through 
the various price ranges, gives a 
good key to the progress of the 
industry as a whole, showed con- 
sumer sales during the month 
totaling 88,865 against 62,069 units 
in the same month a year ago and 
118,888 in December. It is felt that 
GM’s sales in January probably 
showed greater decline between 
December and January than was 
shown for the industry as a whole, 
because of the lateness of Ford in 
getting into production. 

General Motors sales to dealers 
in the United States in January 
were reported as 116,394 as com- 
pared with 56,938 a year ago and 
150,005 in December. A compari- 
son between retail sales and sales 
to dealers reveals an increase in 
inventories in dealers hands dur- 
ing the month of slightly better 
than 28,000 units. It may be as- 
sumed that this ratio would fit 
fairly closely the picture of the 
remainder of the industry, which 
would indicate the dealer samp- 
ling is nearing completion. 

On the other hand the fact that 

(See CAR SALES. Page 18, Col 4) 


Car Industry 


Probe Due in Congress Soon 


Special to Automotive News 
WASHINGTON.—In the course 
of a congressional hearing this 
week on the federal trade com- 
mission appropriation bill, FTC 
Commissioner Garland S. Fergu- 
son stated that the automobile in- 
dustry investigation being carried 
on by the commission is near con- 


clusion and that a report prob-| 


ably would be submitted to con- 
gress sometime in April. 
It was said that the report will 


, deal 


with “the relationship be- 
|tween the manufacturers and deal- 
ers, and the compulsion exercised 
by manufacturers that has put so 
many dealers out of business.’ 

The FTC investigation was au- 
thorized by the last session of 
congress and called for a survey 
of policies pursued by makers in 
distributing cars and parts and 
|the policies of dealers in selling 
| cars at retail. 
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Finance Problem Features Wash. Dealer Conclave 


AUTOMOTIVE NEWS, SATURDAY, FEBRUARY 11, 1939 


Show Dates Draw Discussion; 
Anderson Elected President 


By D. M. Trepp 
Staff Correspondent 

SEATTLE.—The annual conven- 
tion of the Washington Auto- 
motive Trade Assn., held in Olym- 
pic Hotel here last Saturday, gave 
birth to a large number of reso- 
lutions dealing with timely prob- 
lems in the industry. 

Highlight at the banquet, at- 
tended by about 200, was the 
“economy” address by Gov. Clar- 
ence D. Martin, who spiked hopes 
of those who would impose more 


M. O. Anderson 
. heads Washington dealers 


and greater tax burdens on busi- 
ness, property and income. 

H. Ernest Majer, of Spokane, 
vice-president of the association, 
was convention and banquet chair- 
man, in the absence of Fred 
Walker, of Tacoma, the retiring 
president. 

R. P. Lewis, of Seattle, presi- 
dent of the Seattle Automobile 
Dealers Assn., welcomed the state 
dealers. W. J. Richmond, of Spo- 
kane, a director of the National 
Automobile Dealers Assn., spoke 
on activities of the national asso- 
ciation. G. McGuire Pierce, dis- 
trict manager for Universal Credit 
Co., tackled the automobile finance 
problem, especially with reference 
to the new competition to dealers 
and finance companies offered by 
banks. 

“The bankers are getting the 
cream of the finance risks,” stated 
Pierce, “and we can’t exist on the 
sub-standard risks that are left, at 
any rate of interest.” The cure for 
this flight of the finance business, 
he declared, might be effected by 
cutting the salesman’s commis- 
sion on bank deals, or by adopting 
the discussed plan of no finance 
charges on new or used cars on a 
12-month basis. This plan is being 
considered by the finance com- 
mittee of the association, he said. 

A huge advertising campaign 
to bring this business back to the 
dealers and finance companies was 


GROUPED FOR BENEFIT of photographer 
meeting in Chicago are two Robert Grahams, 
land, of J. Walter Thompson Co.; Clare Briggs, 
Barney Sykes, Chicago distributor, and Fred E, Bishop, Graham’s new general | trucks during the year, a decrease of | 
The meeting was one of a series which are being held in| 33 per cent, the purchases being valued 


sales manager. 


advocated and declared to be the 
real cure. 


The resolutions were presented 
by Floris Nagelvoort, chairman 
of the committee. Briefly they are 
as follows: (1) same discount on 
freight markup as on the car; (2) 
closed territory; (3) cleanup pro- 
tection by factory so as to mutu- 
ally share such losses with deal- 
ers, with 10 percent additional 
discount on factory list for 30-day 
period prior to introduction of 
new models; (4) larger parts and 
accessory discounts; (5) equity 
and cause in contract cancella- 
tions; (6) setting up a junking 
plan; (7) elimination of too many 
dealers in any given territory; (8) 
elimination of wholesale prices to 
used car dealers; (9) January new 
;model introduction; (10) similar 
‘discount policy in this area for all 

of the “big three” (involves dis- 
;count on freight); (11) apprecia- 
, tion for co-operation of manufac- 
| turers who recently have given 
|more favorable contracts to deal- 
‘ers; and (12) adoption of the Ore- 
}gon plan to cut delay on title trans- 
| fers. 

Much discussion developed over 
the January introduction of new 
| models, but this question finally 
| carried by an almost unanimous 
; vote. 
| The seventh resolution, on limit- 
;ing number of dealers in an area, 
also evoked considerable discus- 
;sion. The resolution favored get- 
| ting together with the factories on 
self-limitation, so that only enough 
dealers, to adequately serve a 
given area, be established but that 
if this method fails, the local asso- 
ciation should try to obtain legis- 
lation placing dealers under regu- 
lation by the department of public 
, service of the state. 

! Another bill already introduced, 

that is sponsored by the state 
group, provides for filing of chattel 
mortgages on automobiles with 
the state director of licenses, in- 
stead of in each county to which 
the mortgaged vehicle may be 
taken. 

M. O. Anderson, of Anderson 
Buick Co., Seattle, was elected 
state president, with the following 
directors chosen for three-year 
terms: Ross Lynch, Yakima; Wm. 
O. McKay, Seattle; Jack Kelleher, 
Ellensburg; Hugh Diehl, Belling- 
ham; Roy K. Purkey, Aberdeen; 
Arthur St. John, Chehalis; Carl 
Blade, Mount Vernon; W. J. Rich- 
mond, Spokane; De Witt Wallace, 
Spokane, and Ed Munson, Ta- 
coma. 


N. H. Bill Cuts Rates 


For Emergency Trucks 


CONCORD, N. H.—(UTPS)—A 
measure providing for reduced 
registration rates for motor trucks 
engaged in emergency timber sal- 
vage work, as a result of the Sep- 
tember hurricane, has_ received 
final approval of the state legis- 
lature. 





at the recent Graham dealer 
(son and father); M. V. Wie- 
Graham’s director of districts; 


distributor cities throughout the country. 


Caravan Act 


Your box story headed 
“Dealers Get Review in Car- 
avan Act Case” on page 6 
of Automotive News on Jan. 
28 is, in my opinion, very 
misleading. 

The facts in the case are 
as follows: 

A group of used car deal- 
ers, who are financed pri- 
marily by men who have 
financed caravan operations 
of used cars ever since cara- 
vaning of used cars first 
started, got an injunction 
against this law. The case 
was heard by a three judge 
federal court. Two of the 
judges gave, as their opin- 
ion, that the law was un- 
constitutional. The third 
— dissented in his opin- 
on. 

The legal fraternity in this 
territory has a high regard 
for the opinions of the judge 
who dissented in this partic- 
ular case. 

Later the attorney gen- 
eral of the state of California 
filed a petition with the 
United States supreme court 
for a review of the case, and 
the United States supreme 
court has granted a review. 

As I read your story, it 
would give the impression 
that the new car dealers are 
attacking the constitutional- 
ity of the law, which is not 
the case as Lord knows we 
have had plenty of used cars 
dumped into this territory, 
which certainly affects our 
market, and also brings a 
great number of transient 
workers to Southern Cali- 
fornia, overburdening our 
relief rolls.— Burt Roberts, 
executive secretary, Los An- 
geles Motor Car Dealers 
Assn. 


Repeal 


(Continued from Page 1) 


because they believe the figures 
are useful in following up pros- 
pects and in determining com- 
petitive sales. The bill prohibiting 
daily and weekly sales registra- 
tions was passed by the 1937 legis- 
lature because of dealer dissatis- 
faction over the manner in which 
factories were using this informa- 
tion in contacting dealers. 


At its last meeting, the execu- 
tive committee of the Wisconsin 
association appointed itself as the 
factory-dealer relations commit- 
tee to formulate policies and han- 

le any complaints or troubles 
which may arise. 

Members of this committee are 
William F. Anderson, Wisconsin 
Rapids; Erwin L. Benning, Ken- 
osha; Leslie D. Frint, Milwaukee; 
George R. Lindblom, Milwaukee; 
George E. Sande, Neenah; James 
Stathas, Green Bay, and J. Lee 
Wright, Lancaster. 

Louis Milan, executive 
tary of the Wisconsin Automotive 
Trades Assn., in commenting upon 
the new bill and the factory-dealer 
relations committee, declared it 
was the desire of the association 
through this committee and the 
state licensing law to assist fac- 
tories. 


“With the Wisconsin licensing | 
law as a helpful medium, there is | 


no reason why the factory-dealer 
relations shouldn’t be improved,” 
he said. “‘As far as the state asso- 
ciation is concerned, the most sin- 
cere thing the factories can do to 
show the dealers that they 


their new models 


| January instead of in the fall as 
| ” 
{in the past. 


introduce 


Car Imports Drop 
| WASHINGTON.—Sales of American- 
| made automobiles and trucks to Puerto 
Rico declined sharply during 1938, fol- 
| lowing a substantial reducton in the 
island’s total income, according to U 
|S. department of commerce figures 
| The island purchased 2,730 cars and 


at $2.080,000. 


secre- | 


£ 


ah ae 


a 


SNAPPED AT BANQUET closing annual convention of the Ohio Automotive 
Assn., held in Columbus Tuesday, left to right, Ralph Moorhead, of Mansfield, 
association trustee; Russell Lloyd, secretary of the Ohio State Automobile Assn, 
and Frank Schaut, Cleveland, legal counsel for OAA. 


AMONG ATTENDEES at the Ohio Automotive Assn. conclave this week m 
Columbus, were A. N. Benson, general manager of National Automobile Deal 
- a and Cy Young, ex-baseball pitcher, now sergeant-at-arms in the 

0 senate, 


DEALERS ARRIVING for annual conclave of Ohio Automotive Assn., held in 
Columbus this week, included (left to right) Bill McGraw, Chevrolet dealer in 
Bellaire, who is chairman of the Dealers and Salesmen’s Service Board; J. A 
McClure, Chevrolet dealer; Joe Burns, former Ford dealer in Akron and now 
| sales manager of DeWitt hotel chain: Harry Bennett, Ford dealer in Akron; 
and F. R. Ormsby, Chevrolet dealer. 


§ 
$ * 
ih we 


AMONG GUESTS at the Ohio Automotive Assn.’s annual banquet in Co 





are | 
willing to play ball with them is to | 
in | 


lumbus this week were, left to right, Harry McGreagor. floor leader in Ohi® 
House of Representatives; William McCulloch, speaker of House; Frank Witte 
more, floor leader of Ohio Senate, and Paul Herbert, lieut. governor of Ohio 


ONE PORTION of the Lima (0.) delegation to the annual convention ° 


| the Ohio Automotive Assn. held in Columbus this week, 
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special to Automotive News 

WASHINGTON. Exports of 
American automotive product 
during 1938 had a valuation of 
$282,813,952, according to  statis- 
tics released this week by the 
gutomotive trade division of the 
U. S. department of commerce. 
This figure, while showing a de- 
crease Of 21.4 percent from th: 
1937 total, is well above the year) 
average Of $265,000,000 recorded 





11-Year Record 
Decline Set in 


N. Y. Traffie Toll 


ALBANY, N. Y.—Although New 
York state registrations and num- 
ber of drivers reached record high 
levels in 1938, and there was no 
sump in travel as based on gaso- 
line consumption, an ll-year rec- 
ord decline in motor vehicle acci- 


dents, deaths and injuries was 
recorded. 
Traffic fatalities in this state 


last year, according to the annual 
report of Commissioner of Motor 
Vehicles Carroll E. Mealy, totaled 
2,528, a reduction of 1742 percent 
below 1937 and representing a 
saving of 537 lives. Injuries 
dropped 915 percent to 96,418 and 
accidents declined 9.7 percent to 
74,125. 
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$282, $13,952 in 38 


over the past five years, it 


pointed out. 

The continued preference’ for 
American cars, trucks, buses, parts, 
iccessories and 
ment in the 


Is 


overseas markets, it 
was stated, appears even more 
favorable when _ considered in 
‘omparison with results obtained 
in the domestic field, where re- 
luctions from the 1937 totals 
amounted to 46 percent in pro- 
duction and 45 percent.in new car 
and truck registrations. 
Automotive export demand wit- 
nessed a steady increase during 
the last four months of the year 


just ended, the December ship- 
ments being the highest since 
January, 1938, according to the 
report. 


Passenger car foreign shipments 
totaled 161,612 units, valued at 
$100,143,211 in 1938 as compared 
with 229,486 units, valued at $134,- 
814,725 in 1937. Leading markets 
included the Union of South 
Africa, Argentina, Australia, 
Sweden and Canada. Exports of 
trucks and buses declined from 
the 1937 figures of 165,710 units 
valued at $100,105,472 to 115.- 
995 units having a valuation of 
$72,116,930. Argentina, Belgium 
and Japan were again the leading 
countries of destination occupying 
the same positions which they 
held in 1937. 

Exports of miscellaneous auto- 
motive products were valued at 
$110,553,811 in 1938 as against 





NEW YORK MEETING of De Soto spring sales clinic. L. G. Peed, De Soto’s 
vice-president, discusses the new Plymouth panel delivery with Frank Sheri- 
dan and Wilson K. Mintz, New York dealers. 
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CHICAGO MEETING of De Soto sales clinic this week. K. H. Bronson, 


station wagon with dealers from the Chicago region. 
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Ballard, 


Jack 
Vernon Ball, 
Benton 


dealers this week drew 
Bleicher, general manager; 
Messner (back to camera) 





| DETROIT MEETING of De Soto 
| De Soto director of distribution; C. F. j 
De Soto dealer in Elkhart, Ind., and A. F. 


of} Harbor (Mich.) dealer. 


ention 


o~ —_ 








| Blees stated, 
this trend can be expanded if we | 


| program will go, 


$125,248,331 in 1937. Shipments of 
motorcycles and internal combus- 


| tion marine engines were the only 


items included in the miscellane- 
ous group to show improved valu- 
itions over the 1937 figures. 


| Nash Launches 


servicing equip- | 


Big Spring Drive 
A Month Ahead 


DETROIT.—Spring begins today 
for Nash dealers and salesmen, ac- 
cording to W. A. Blees, general 
sales manager of Nash Motors. 
who reported that his company is 
turning the calendar more than a 
month ahead to get an early start 





on the big automobile selling sea- | 


son, 


Built around demonstrations, 
Nash’s pre-seasonal drive for new 
car sales will be supported by the 
largest advertising, merchandising 
and promotion program used by 
Nash in some years, Blees re- 
ported. Approximately 1,500 news- 
papers will be used on a regular 
schedule during the two months of 
the intensive drive. This will be 
in addition to a national advertis- 
ing campaign that has been run- 
ning in leading magazines. Nash 
also will give its retailers the sup- 
port of a hard-hitting direct-by- 
mail campaign which will be tied 
up with personal contact and tele- 
phone activity of selling men. 

The company will also sponsor 
a big sales contest. Prizes will be 
offered for practically everyone in 
the selling organization. Distrib- 
utors, dealers, salesmen, whole- 
salesmen and the factory field 
force will be eligible for contest 
prizes, Blees announced. 

Arrangements for pulling the 
curtain on the big pre-season 
drive are complete, and across the 
country the Nash retailing organi- 
zation is all ready to get away to 
a flying start, Blees said. Plans 
and materials were presented to 
the organization at a series of dis- 
tributor -dealer conferences 
throughout the country during the 
last two weeks. 

“We have noted a trend to win- 
ter buying of our cars this year,” 
“and we think that 


exert as much extra effort as pos- 


sible. That is why we are launch- 
ing our big spring drive so early.” 


Business 


(Continued from Page 1) 


tell at this time with any degree | 


just how far that 
but it is certain 
is de- 


of accuracy 


that the Administration 


which generally begins with | 
| the first signs of spring weather 








FOUR REGIONAL MANAGERS confer with C. P. Simpson, Pontiac general 
sales manager, at the company’s monthly meeting of dealers and managers at 


the factory. 
manager; Simpson; V. A. Davison, Atlantic manager, and Allen Wright, Mid- 
| west manager. 





AROUND CONFERENCE table during Pontiac’s monthly meeting of regional 
managers and dealers at the factory this week. Left to right, F. A. Berend, 
Pontiac advertising manager; 
Powers, Powers Motor Sales, Inc., Detroit; Frank Piquigney, Texas ae _— 
veston, Tex.; R. G. Clark, Clark Auto Sales, Highland Park, Mich., and A 
Buenzli, Beverly Motor Co., Beverly Hills, Calif. 





OTHER ATTENDEES at Pontiac’s monthly dealer-regional manager meeting 


in Pontiac this week included, 
ing manager of Pontiac; J. H. Bradley, Bradley Motor Co., Jackson, Miss., and 
H. R. Field, Field Motors, Ine., 


Buick’s 12,977 Retail Sales 
Set All-Time High for Jan. 


FLINT.—Buick sales for 
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Left to right, T. M. Ray, Pacific manager; J. A. Greer, Central 
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Cc. N. Kane, manager of Boston zone; J. H. 


left to’ right, B. B. Kimball, assistant advertis- 
High Point, N. C. 


Janu- 
this 


next best January in the current 


records for 


by dealers 


ary broke all 
month in the history of the com- 
pany, it was announced this week 
oy W. F. Hufstader, general sales 
manager. 

Retail deliveries of Buick cars 
in the United States 
totaled 12,977 units, Hufstader 
said, compared with the previous 
high of 11,285 cars, established in 


| January, 1926. 


| termined to build up the nation’s | 


depleted defense forces to th: 
greatest extent since the World 
| War. 

The domestic economic situa- 


| tion, it an be emphasized, is! 


| tied in very 


provement 


closcly with the whole 
| trend of casei tional affairs. Im- 
in the world outlook 


| inevitably will bring a larger vol- 


| 


|/ume of export trade for the} 


United St tes. 


In any event, no analysis of the 


| dome »stic business outlook can fail | 


De Soto advertising and merchandising director, looks over the Plymouth | United 


at this time to take into account 
ithe foreign situation and _ the 

States’ participation, or 
| lack or participation, in it. 

Two New Officers Added 
By Universal Credit Co. 
DETROIT. Further expansion 

of its facilities for financing mo- 

tor vehicle sales by Ford dealer 
and buyers, was announced this 
week by Universal Credit Co.. 
with offices here. The latest ex- 
pansion includes the addition of 
office ot Watertown, N. Y.. and 

Camden, N. J. 

The latest move increases the 
coverage of Universal to 124 com- 
plete units throughout the nation 
with 77 of these having beer 
placed in operation during the past 
four years. 


The sales compared with 9,439 
units last year, a gain of 37.5 per- 
cen nt, a and wit with 10, 523 in 1937, _the 


Prospect Calls 
Paid Out Customers 





EVERY AUTOMOBILE DEALER NEEDS THIS SERVICE 


12 Books IN THREE COLORS $1.45 NET 


“One Year's Work For Each Salesman" 


An Order On Your Letterhead Assures Prompt Shipment 


Modern Selling Methods Co. 


2 O. BOX 666 


FREE SAMPLE ON REQUEST 


DAILY 


INCREASE YOUR EARNINGS 
By USING THIS 
Retail Automobile Salesman’s 
Business Building Book 
A SYSTEMATIC MONTHLY SCHEDULE CONTAINING: 
‘ Appointments Owner Calls 
ai us s Earnings Quota Summary 
MY 
WORK 
ALL SHIPMENTS C.0.0. PLUS POSTAGE 
F LOUISVILLE, KY 


phase of Buick sales expansion. 
Record volume also was achieved 


in used cars, with deliveries for 
the last 10 days of the month 


totaling 10,891 units and sales for 
the month reaching 28,308. This 
compared with 10,360 used car 
sales in the last 10 days of Janu- 
ary last year and with 24,662 in 
the first 1938 month. 

Inventories of both new and 
used cars are lower than at this 
time a _year ago, Hufstader said ago, Hufstader said. 
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AUTOMOTIVE One sacred pledge we make our friends here 
so and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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Why Not Marry the Gal? 


| F none meeting a friend from the old home town in a strange 
land, dealers and finance companies are just waking up 
to how much they mean to each other. The strange land in 
this case has been created by the backwash of a wave of 
bank competition in the motor vehicle financing field. For 
years finance companies have accepted, as a matter of course, 
unwritten wedlock which has existed between them and the 
automobile dealer. Dealers have done the same. First, came a 
source of credit for the customers of the dealer which made 
it possible for the dealer to increase his sales, turnover and 
profit. Later, as his cash reserves were lower he found the 
finance company a flowing oasis in a credit desert. Both 
finance companies and dealers accepted and welcomed this 
development. 

Now comes a third gallant—the local bank. Lulling in 
lucre for which he could find no commercial outlet the banker 
has turned to the small loan and finance field. He has staked 
his claim on the old dealer-finance company home-stake and 
he is panning out only the choicest nuggets. He is interested 
not in the welfare of the dealer to whom he extends no credit 
nor of the finance company. Through his depositors he has 
first track to the most desirable finance risks. By collecting 
these he leaves the dealer holding the bag on placing his 
sub-standard or borderline risks. 

Finance rates are based upon risks and rise and fall in ratio 
to them. To accept higher risks will mean to demand higher 
>) rates. Thus, if the present trend continues, the dealer may 
- find himself faced with finance rates so high that his customer 
cannot afford to pay them. This may be followed by higher 
rate for floor-planning or may lead to reduction or elimination 
of dealer reserves in order to provide lower rates to the ulti- 
mate buyer at the higher risk involved. Thus the dealer 
seems destined to hold the bag unless he and his salesmen 
work diligently to make the dealer-finance company wedlock 
permanent and offset the inroads of the bankers. 


Good to the Last Blowout! 


YATILLIAM O’NEIL, genial president of the General Tire 

and Rubber Co., expounded some rather radical but 
sound theories before his dealers in Detroit this week, which 
we think would bear repeating. Radical, we say, because Mr. 
O’Neil came out flatly against boasting about tire mileage and 
urged greater stress on safety. “Tires,” he said, “are like any 
other organic substance; they do not improve with age and 
wear. Yet often we hear men boast that they have driven 
their tires for 50,000 or 60,000 miles and that they are still 
driving them at high speed and never have had a failure. 
These men, who can afford new tires and whose position and 
nature make them drive at high speeds, have little to boast 
about except that they are gambling. 

“If we were as lax in our steamboiler inspection as we are 
in tire inspection, protest would be loud and vociferous. To- 
day, states employ steam boiler inspectors to travel from one 
end of the state to the other inspecting and condemning un- 
safe boilers. Yet in the automobile we, in effect, ride on four 
boilers any of which can blow with serious results after it 
has been driven past a reasonable expectancy. Yet nothing is 
done to prevent the use of unfit tires on the highway.” 

We think this is sound reasoning and is worthy of thought 
by every automobile dealer in the United States. We think 
that they can do much to discourage the use of tires down to 
the point of the final blowout. 
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THEY LIKE Edgewise-before- 
“AUTOMOTIVE last I foretold the 
SERVICE” debut of our new 
monthly publica- 

tion for service men. It came off 
the press right on schedule but 
instead of the 44,000 copies 
promised the press-run mounted 
to nearly 60,000. It looked so good 
to us we thought we ought to put 
the first issue in the hands of 
quite a lot of folks besides the 
service managers of all automo- 
bile dealerships, so that we could 
get reactions from all sides of the 
after-market. 

* * 

I asked for comments—and are 
they arriving! Every mail brings a 
bigger stack. And hundreds of the 
time-saving inquiry forms are 
back already, returned from read- 
ers who want more details about 
the subjects so generously pic- 
tured and so tersely worded in 
the first issue. Many readers want 
binders. Many make sure of re- 
ceiving subsequent copies by en- 
closing the one dollar subscrip- 
tion price. 

* * 

These indications seem to prom- 
ise that when the votes are all 
counted, Automotive Service will 
be elected to occupy a position of 
high influence and practical use- 
fulness in the great business of 
taking care of the motor vehicles 
of the nation. Read these sample 
comments and draw your own 
conclusions: 

* * * 

H. C. Entrekin, Sales Manager, 
J. W. Watson & Co. (Ford Deal- 
ers), High at Sixth Ave., Co- 
lumbus, Ohio. 


“T received at my home address, 
1546 Neil Ave., last evening my 
first copy of your new publica- 
tion, Automotive Service, and am 
certainly elated over the contents 
and general make-up. Please ccii- 
tinue to mail it to me at the above 
address so that I will be sure not 
to miss a single copy. There has 
certainly been a great need for a 
publication of this character and 
I certainly wish you every success 
in this new undertaking. 

“Please advise me whether or not 
you have a loose leaf binder which 
will accommodate this magazine 
and if so, what the price is, as I 
want to preserve for future ref- 
erence each copy as received. 

“Every member of our organi- 
zation to whom I have shown this 
publication has been very much 
interested in it so feel sure that 
you will receive a number of sub- 
scriptions from us as time goes 
on.” 

* * * 

Ford Wilders, In Charge Auto- 
motive Products Division, The 
~— Packing Co., Palmyra, 
“The first issue of ‘Automotive 

Service’ reached my desk this 
morning and I found it very in- 
teresting, indeed. 

“Even to one who is not ac- 
tively connected with the servic- 
ing of automobiles but who still 
retains an interest in that ac- 
tivity, your presentation by pic- 
tures rather than by text seems 
like a most welcome idea. I think 
this visual method will be im- 
mediately popular with the repair 
men and probably get for us car 
owners a better quality adjust- 
ment on the complicated equip- 
ment of the newer cars.” 

” * ~ 

E. T. Morris, Vice-President, 
Meldrum & Fewsmith, Inc., 
Cleveland, Ohio. 


“First of all, let me offer my 
congratulations on the launching 
of your new publication ‘Automo- 
tive Service.’ 

“Probably the best evidence of 
what we think of it is the fact that 
I have included it on the Willard 
schedule beginning with this 
initial issue. 

“Personally, I think you have a 


| great idea and after you have a 


(See EDGEWISE, Page 15, Col. 4) 








The Wompus Bird Flies Backwards 


‘Disregard the Plea... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not bé accepted but confidence will 


be observed upon request. 


Agree 
Your Automotive News article 
“Masking . . . Where’s The Con- 


ference Table” by Thomas Wilson, 
of Baltimore, is splendid. 

We agree that manufacturer- 
dealer relations should be settled 
at the “conference table” rather 
than by legislation, provided, of 
course, that manufacturers invite 
the right dealers to the “confer- 
ence.” 

Legislation comes into existence 
only when the manufacturers de- 
lay in action and the same legis- 
lation will go out of existence as 
rapidly as manufacturers prac- 
tice what they preach. 

“Industry Divorcement Law” is 
coming only because manufactur- 
ers disregard the plea of retail 
dealers for manufacturers to dis- 
continue their operations and un- 
fair competition in the retail busi- 
ness. — Walter Ferrell, secretary- 
manager, Iowa Automobile Deal- 
ers Assn., Des Moines. 


Enjoyed 

Enclosed please find a money 
order to cover the bill for my two 
years’ subscription to Automotive 
News. 

I wish to say that I have en- 
joyed immensely the whole paper, 
besides having learned many oO 
the mechanical features of the new 
cars. Of particular interest, I 
thought, was the new Chrysler 
clutch. If any further information 
is available as to how it is prov- 
ing out in the field, I would be 
deeply grateful to receive it.— 
Ensign William Gregg, U. S. Navy, 
U. S. S. New York. 


Tire X-Ray 

Someone just called to my at- 
tention the story in Automotive 
News issued Dec. 31, describing 
the new Tire X-ray that we are 
using to detect tire hazards. 

It was mentioned that the ma- 
chines cost $150. That figure is a 
little low because an X-ray tube 
alone costs $145. From that you 

gather that the Tire 


X-ray is 





rather an expensive piece of 
equipment. 

However, it is doing a good job 
and not more than two cars out 
of every 100 that we inspect is 
entirely free from nails, glass and 
other hidden dangers in the tires. 
—Horace Millhone, news service 
bureau, Firestone Tire & Rubber 
Co., Akron. 


Show Date 


I am sure that most automobile 
dealers agree with me that the 
best automobile made is only a 
convenience, and that the best 
automobile made is no better than 
the driver, and that our automo- 
bile business today is “exchanging 
new goods for old,” and that the 
average owner hardly has his car 
more than six months before a 
new model announcement. 

Surely December, January and 
February are not particularly good 
months nationally for a used car 
turnover, and under the present 
show dates, we are forced into a 
high inventory at this time, where- 
as a January show in some meas- 
ure helped us back to our yester- 
year profits—C. E. Fisher, presi- 
dent, Fisher Cadillac Corp., New- 
ark, N. J. 


t'| Coming Events 


FEBRUARY 
18-25—Jersey City, N. J. Annual Hud- 
son County Automobile Show. 
23-26—San Francisco. Automotive 

Maintenance Show. 
26-28—Fort Worth. Automobile Show. 
17-Mar. 5—Berlin. Automobile Show. 


MARCH 


7-10—San Francisco. American Road 
Builders Assn., convention, show. 

6-10—Columbus, O. American Society 
for Testing Materials Meeting. 

21-24—Pittsburgh. Automotive in- 
tenance Industries Show. 


APRIL 
1l- 8—Belgrade, Yugoslavia. Automo 
bile salon. 
3- 5—New York. Sotrepeiitan Auto 
motive Maintenance Show. 
13-14—Cleveland. American Petroleum 
n. semi-annual meeting. 
17-19—San Francisco. National Auto 
mente Dealers Assn. annual meet- 
g. 
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me ea 
CAN SELL FO/H/ 


Beautiful slip-stream sedans with built-in trunks or models with 
bigger, roomier trunks—available in all four Nash price classes. 


ENGINE 
POWER... 


WEIGHT OF 
4-DOOR SEDAN 


PRICE OF 
4-DOOR SEDAN 





NASH 
HAS 3 CONVERTIBLES 


Nash alone foresaw that Public Opinion would be 


divided between “Trunk” and “Fast Back”... and 
Nash Protected their Dealers’ Position 


OW MANY sales have you lost this year in 
the “Trunk”-versus-“Fast-back” battle? 


How many orders are slipping through 
your fingers because your company is “out 
of the convertible business”? 


How many customers have walked out on 
you because they want to spend more—or 
less—than your car costs? 


Why try to change your customer’s mind 
— when maybe you should change your line? 


Here’s a fact that is important to every 
dealer. Of all the 1939 cars, Nash alone 
offers a line to take care of every customer's 
preference in body design. 


With Nash you can offer trunk or fast-back 
models, in every price class ... on a standard 
order (no extra charge or delivery wait). 
You can sell them convertibles. You have ten 
models competitive with the “All-three” 
class—and two other Nash price classes cover 
the higher-priced competition like a book! 


It costs money to build a line like this. It 
costs money to build cars the way Nash 
builds them. (See the comparative value 
chart at left.) 


But the result of it is, Nash dealers are 
right now converting a higher percentage of 
prospects into buyers than at any time in our 
memory! 


They're doing a land-office business — yes, 
in this weather! While it’s too cold for com- 
petitors to demonstrate, Nash dealers are 
closing sales with the “Weather Eye” Con- 
ditioned Air System. 


They’re going to town with styling “that 
everybody likes” (and that’s more than a 
slogan) . .. with a new engine that’s a per- 
forming fool ... with new ride and sound- 
proofing features. 


They’re not only making money, they’re 
enjoying it. They’re running their own busi- 
ness, because the Nash dealer franchise is 
built that way. 


The more you look into it, the hotter it 
gets. Why not investigate the money-making 
franchise in the industry this year? It won't 
hurt a bit to get in touch with W. A. Blees, 
General Sales Manager, Nash Motors 
Division, Nash-Kelvinator Corporation, 
Detroit, Michigan. 





Here are the Highlights of the Nash Franchise! 


1. A proud name and a product that’s 
already recognized as the ‘“‘style”’ 
leader of the year—that has more ex- 
clusive demonstration features than 
any car on the road. 


2. Most complete line of the year with 
both “‘fast’’ backs and trunk backs. 


3. A new franchise — with features 
dealers need and want. 


4. Discounts that offer real profits. 


5. The reputation of a company and 
acar that’s been respected for 24 years. 


6. The financial resources of an inde- 
pendent organization that stands 


fourth among all automobile com- 
panies. 


7. Direct contacts and cooperation of 
officials, who spend most of their 
time in the field. 


8. Advertising and promotional sup- 
port that is carefully planned to meet 
local sales problems. 


Yb lhe Wow 


Pa 


THE CAR EVERYBODY LIKES 
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Finance Group Warns Against Bank Competition 


Serious Menace Is Seen 


To Dealer Floor-Planning 


Special to Automotive News 

PHILADELPHIA.—A study just 
completed by the research council 
of the American Bankers Assn. 
indicates that many types of per- 
sonal loans or consumer credit are 
some of the means by which banks 
are adapting themselves to the 
changed conditions under which 
banking must operate as a result 
of altered business habits and po- 
litical philosophy of the country, 
according to Frederic M. Zimmer- 
man, vice - president, Automobile 
Banking Corp. here. 

“It is logical to presume, there- 
fore, that a greater number of 
commercial banks will enter the 
field of automobile financing,” 
Zimmerman declares. “The pres- 
ent operation of banks along these 
lines has already registered notice- 
able effect on the automobile in- 
dustry. 

“The interest of banks in auto- 
mobile financing today, as com- 
pared with the skepticism dis- 
played in the past, is chiefly the 
result of a desire on their part to 
invest surplus funds in_instal- 
ment paper which has proved to 
be a profitable medium to ex- 
perienced sales finance companies. 
Public demand for cheaper credit 
accommodation and _ considerate 
treatment is unquestionably a big 
factor also. It is well that auto- 
mobile dealers take heed of this 
latter important point, do some 
deep thinking and change their 
methods in handling the credit 
consumer,” Zimmerman asserts. 

Issue to Be Faced 


“As a rule, the prospective pur- 
chaser of a motor vehicle, who 


knows that he is an acceptable) 


credit risk—one who would have 
no hesitancy in approaching a 
commercial bank for a consumer 
loan—desires to do business only 
with a reputable automobile dealer 
and naturally expects that dealer 
to place his instalment paper with 
a reliable and dependable sales 
finance company. It is only neces- 
sary for the dealer or finance com- 
pany, or both of them, to mis- 
lead or mistreat the purchaser 
once, and being of a prudent and 
intelligent type, he determines for 
all time to have nothing more to 
do with automobile dealers and 
finance companies. 

“The real issue must be faced. 
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SWEAR BY 


CHUCKS OF NICKEL ALLOYS 


Every shopman knows one of 
the hardest worked parts of a 
drilling machine set-up is the drill 
chuck. A chuck is a relatively 
small part, yet vitally important. 
Materials play an unusual part in 
the performance of a high-grade 
chuck. Jacobs Mfg. Co., well- 
known drill chuck producers say 
chuck jaws must be extremely 
hard to resist wear on biting sur- 
faces. Here the slightest wear re- 
duces gripping power and causes 
inaccuracy, inaccuracy which 
slows production and boosts ma- 
chine shop costs. In addition to 
hardships of normal operation, 
drill chucks are subject to ab- 
normal abuse due to unavoidable 
mishaps. After many years of 
development, the Jacobs organiza- 
tion adopted SAE 4615 Nickel- 
molybdenum alloy steel for jaws 
and chuck nuts. This tough Nick- 


el alloy steel has solved the service 
problem and 


reduced rejections 
due to warpage 
in process. 


THE 
INTERNATIONAL 


NICKEL COMPANY 
INC. New York, N.Y. 





Some dealers, through packing of 
rates and misrepresentation of 
terms, have turned ‘repeat’ busi- 
ness away from their doors. No 
longer may it be said by dealers 
that they were compelled to man- 
ipulate the figures comprising an 
instalment transaction because the 
ability to close the sale depended 
on an increased trade allowance 
which would ordinarily cut profits. 
On the other hand, some finance 
companies which have had the 
field to themselves for so many 
years, have not recognized the 
importance of dealing fairly with 
the consumer for the purpose of 
creating goodwill. No longer may 
finance companies continue suc- 
cessfully to follow methods sub- 
ject to public criticism,” Zimmer- 
man points out. 


Warning the Public 


“There has been a deluge of 
articles released by newspapers 
and magazines during the past 
year or so, warning the public to 
be on guard when financing the 
purchase of an automobile. Some 
of the articles have been grossly 
exaggerated; others have con- 
tained clear and concise facts. 
Most of them have penalized the 
innocent dealer and sales finance 
company for the acts of the group 
worthy of condemnation. 

“The automobile dealer has a 
product to sell. He must derive 
profit from that product alone. No 
part of the finance rates should 
be expected to enter into the deal- 
er’s profit. The dealer cannot ‘eat 
the cake and have it.’ Nominal 
finance reserves, which are a part 
of standard finance rates, are in- 
tended to be ample to offset collec- 
tion and repossession losses. The 
inflation of rates must be stopped 
without additional loss of time 
either through voluntary or legis- 
lative means. Otherwise, the auto- 
mobile dealer may find some day, 
and not very far distant, that he 
will no longer have occasion to 
quote rates as the individual who 
calls for the delivery of a motor 
vehicle will present the cashier's 
check of one of the local banks 
to pay for a motor vehicle. 

Serious Effects Seen 


“If large-scale financing on the 
part of commercial banks is per- 
mitted to become an established 
fact, especially on new cars, the 
automobile industry which has 
reached its present gigantic status 
through the immeasureable assist- 
ance of sales finance companies 
down through the years, will be 
seriously affected. The financing 
fraternity will of necessity have 
to restrict the extension of credits 
to dealers, increase wholesale 
rates or discontinue wholesale ac- 
commodation entirely, and last but 
not least, increase rates for the 
financing of used cars, which is 


the quality of business that has! 


not as yet appealed to the banks 


because of the unusual hazards 
involved,” Zimmerman warns. 

“In order to create and maintain 
the goodwill of the credit con- 
sumer, the individual seeking the 
delivery of a motor vehicle on the 
instalment or budget plan, reput- 
able sales finance companies and 
automobile dealers must stand side 
by side in combating the invasion 
of banks into the financing arena. 
To accomplish this purpose, stand- 
ard finance rates, including high- 
grade insurance for the protection 
of the purchaser, should be 
charged, and not a penny more. 
The total of the standard finance 
rate and the manual cost of in- 
surance is no greater than the total 
costs to the consumer who borrows 
from his bank and then outlays 
funds in payment of quality insur- 
ance. 

Should Be Explained 


“The purchaser should be shown 
the manner in which the total 
finance rate is calculated. The pro- 
tective features and strength of 
the insurance policy should be ex- 
plained to him, as well as the ad- 
vantages of having insurance ad- 
justments handled through the co- 
operation of the dealer and the 
sales finance company. The con- 
sumer should be enlightened as to 
the history and integrity of the 
sales finance company, with which 
the dealer does business, and the 
consideration which the sales fi- 
nance company is prepared to ac- 
cord him throughout the term of 
the obligation. There should be a 
distinct understanding as to the 
amount of instalments, the matur- 
ity dates, and, above all, the docu- 
ments should be filled out com- 
pletely for the examination of the 
consumer prior to signing by him. 

“The reputable sales _ finance 
companies, which have strived for 
years in fostering a public rela- 
tions program, are absolutely con- 
vinced that the automobile indus- 
try is still able to support itself 
in continued growth, through the 
collaboration of dealer and sales 
finance company, by clearing the 
atmosphere of any tainted aroma 
pertaining to finance rates and 
financing methods The imminent 
and threatening invasion of banks, 
temporary as it might prove to be, 
presents an excellent opportunity 
to dealers and motor bankers to 
place their respective houses in 
order, and to indicate to the con- 
suming public that the logical 
manner to purchase a motor ve- 
hicle, on the budget plan from a 
reputable dealer, is through the 
facilities of a sales finance com- 
pany of known integrity,” Zim- 
merman concludes. 





Indiana Court Okays 


Truck Weight Tax Law | **- 
INDIANAPOLIS.—The Indiana | 


supreme court has ruled consti- |} 
tutional the state’s 1937 
weight tax law which provides for 
fees based on tire sizes, number | 
of wheels per axle, load per axle 
and carrying capacity. 





CADILLAC-LaSALLE dealers, who comply with approved practices in used 
car reconditioning and merchandising, will be awarded a plaque in recognition 
of their efforts. First of the plaques, to be displayed in showrooms and repro- 


duced in advertising, were sent out this 
are left to right, General Sales Manager D. E. Ahrens of Cadillac; 
used car field supervisor, and C, 


ward, 


week. Above, inspecting the award, 


H. M. Wood- 
R. Kirkpatrick, used car manager. 





truck 
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CHEVROLET’S Post-Graduate School of Modern Merchandising and Manage- 
ment for Dealers’ Sons, takes its students right into the car plants, where they 
learn practical phases of modern motor car construction. Watching a seamstress 
at work on upholstery in a Fisher Body plant in Flint are, left to right, R. L. 


White, of L. 
Co., Burgettstown, Pa.; E. G. Paulos, 
Yancey jr., 
Watts Motor Co., Williamsburg, 
Co., Knoxville, Tenn. 


Va., 


Tar Heel Chevrolet Co., Inc., Roxboro, N. 
and Richard Reeder, 


M. White Co., East Brady, Pa.; Charles H. Scott, Scott’s Service 
Paulos Auto Co., 


Magna, Utah; W. T. 
C.; T. Robert Vermillion, 
Reeder Chevrolet 





FINE POINTS in building an automobile occupied the Chevrolet dealers’ 


sons on a visit to the Flint plant as a part of their school course. 
Cheshire, Cheshire Motor 


right, in foreground), P. L. 


Bernard Baruch, 10th Avenue Motor Sales, Gary, 
Chevrolet Co., Louisville; R. L. Hall, Hall Chevrolet Co., 
W. Bogda, Bogda Motor Co., Green Bay, Wis. 


R. 


(Left to 
Nogales, Ariz.; 
Eline jr., Eline 
Milwaukee, and 


Co., 
A. J. 
Inc., 


Ind.; 





FOR EIGHT WEEKS 30 sons of Chevrolet dealers will study in Detroit, visit- 
ing plants and laboratories and hearing recognized experts. These two students. 


pictured at the Flint plant, are Douglas D. Moore, 
(left) and R. E. Kinman, Central Chevrolet Co., 


| Portland, Ore., 


A. B. Smith Chevrolet Co. 
Grand Island, 








Pontiac’s Sales in _ January 


Up 64% Over 1938 Period 


PONTIAC.—Retail deliveries of 
‘new Pontiac cars in the United 
States during January were 10,360, 
according to C. P. Simpson, gen- 
eral sales manager. This is an in- 
crease of 64.3 percent over the 
6,304 sales of January, 1938, and a 
decrease of 27.7 percent from the 
December figures of 14,335. 

New car inventories in dealers’ 
hands Jan. 31 were at 23,009, 
which is 25.9 percent less than 
they were one year ago. Simpson 
says 23,009 is only a normal num- 
ber of cars for Pontiac’s 3,700 deal- 
ers to have on hand. 

He stresses the improvement 
over last year’s business and says 
that the decline from December 
is no more than what happens at 


this time during every normal 
year, due to adverse weather con- 
ditions and the natural reaction 


from the momentum of orders ac- 
cumulated at announcement time 
and over the holidays. 

Sales of used cars increased 
steadily throughout January, fin- 
ishing strongly with a total of 23,- 
797, an increase of 13 percent over 





December and within 4.4 percent 








at which time 
were under 


of January, 1938, 
intensive campaigns 
way everywhere in an effort to 
break the used car jam. 

Used car inventories on Jan. 31 
were 29,644, an increase of only 
71 cars over the 20th of the month 
and 25 percent less than the high 
39,357 figure of | Jan. 31, _ 1938. 





to ST. LOUIS 


Welcome to friendly service... 
fine food and drink, served in 
the hospitable atmosphere of 





(Daufatr 


DOWNTOWN AT YOUR DOORSTEP 


Over 50% of all rooms $3.50 or | 
less, single; $5.00 or less, double 
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i Ton. “fe 
oo : me 
ie C40. ee this little book 


a with the C.I.T. monogram, means fair rates, 
privacy, courteous, friendly treatment 


~ chances are that the prospective cus- 
tomer on your floor has used the C. I. T. 
uN . Yicient” Budget Plan. It may have been in purchasing a 

Friendly and E car, or in purchasing some household appliance. 
His knowledge of C.I.T. and familiarity with its 
friendly procedure smooths the way for a quick 
wident closing. So why even consider another plan? 
t istand C.1.T. offers many advantages in addition to 


y CC | that of customer good-will : — 
iod Ld. 


How C.1.T. helps you 





—dealers call C. 1. T. service 





yit, visit- 
students. 


‘n time Sales Financing Service Prompt, on-the-spot credit investigation. 
= Commercial Investment Trust Incorporated Friendly, tactful consumer contact. 
Jan. = C.1.T. Corporation, New York, Chicago, ' 
+ =e ita Immediate purchase of acceptable paper by 
oe Universal Credit Company local office near you, at any hour of the day. 
— Canadian Acceptance Corp., Limited Ample funds for all requirements. 
Commercial Factors Corporation - : : : : : ; 

William Iselin & Co., Inc. C.I.'T. service is local in application, national 
~ Meinhard, Greeff & Co. ,. Inc. in scope, and not subject to local or regional 
National Surety Corporation economic disturbances 
IS Subsidiary companies of 7 
din COMMERCIAL INVESTMENT C. 1. T. is the world’s largest indepenaent sales 
L TRUST CORPORATION financing institution, established in 1908, serving 
? One Park Avenue ° New York City 


dealers and purchasers everywhere through more 
than 180 local branch offices... each a self-contained 
Sully-functioning unit. 
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Truck Industry’s Side Told Lea Bill Committee 


Contributions of Truckers 
Recounted by Lawrence 


Special to Automotive News 

WASHINGTON.—After hearing 
nearly two weeks’ of testimony 
from numerous witnesses on be- 
half of the railroads, the House 
Interstate Commerce Committee 
late this week was given the 
trucking industry’s side of the 
picture. The occasion was the 
committee’s hearings on the Lea 
Bill—the proposed Transportation 
Act of 1939. 

John V. Lawrence, general man- 


Chevrolet Sales 


Up 31.8 Percent 
During January 








DETROIT.—Continuing the ad- 
vance that has been apparent ever 
since introduction of its new 1939 
models, Chevrolet sold 51,966 new 
cars and trucks at retail in Jan- 
uary, W. E. Holler, general sales 
manager, announced here today. 
This compares with 39,469 units 
in January 1938, and is an increase 
of 12,566 units or 31.7 percent. 

In the same month, Holler an- 
nounced, Chevrolet dealers sold 
114,375 used cars, or 8,925 more 
than in January 1938. Combined 
new and used car sales for the 
month were 166,341 units, as com- 
pared with 144,919 a year ago. 

For the past three months, Hol- 
ler pointed out, there has been a 
steady rise in the monthly per- 
centage of increase over sales for 
corresponding periods in the 1933 
model year. In November, the ad- 
vance was slightly more than 6 
percent, in December it was 25.4 
percent and in January, 31.7 per- 
cent. 


a 
Road Accident 
a 
Fatal to ‘Wild 
e . 
Bill? Cummings 
INDIANAPOLIS. — William C. 
(Wild Bill) Cummings, 32-year- 
old ace of the racing fraternity 
died here Wednesday as the re- 
sult of injuries sustained in a 
highway accident Monday eve- 
ning. Cummings had four times 
finished in the money at the an- 
nual Memorial Day International 
Sweepstakes here having copped 
the big prize in 1934. 
At the time of the accident 


which led to his death Cummings 
was riding alone on his way to 


S ~6his suburban home. Since he never 


resumed consciousness after the 
accident its exact cause probably 
never will be known. The car 
ripped through the steel guard 
rail of a bridge, bounded over 
several trees and came to a stop 
in a creek. 

Cummings’ first introduction to 
automobile racing came as a 
Western Union messenger as- 
signed to the Indianapolis track. 
He entered the big time in 1930, 
finishing fifth at the Memorial Day 
event here. In 1931, 32 and 33 his 
cars washed out after having 
covered 70, 151 and 136 laps in 
each race respectively. In 1934 he 
won, setting a new track record of 
104.863 miles an hour. In 1935 he 
came in third and in 1936 his car 
left him stranded at the post. He 
came in sixth in 1937. Last year 
a broken radiator forced him out 
on the 72 lap after averaging 
118.7 miles an hour to hold fourth 
place. 


Between races Cummings spent 
much time in special driving runs 
and tests for automobile and ac- 
cessory companies. He was per- 
haps one of the best liked men 
in his profession. He is survived 
by a wife and daughter. 


Fisher Plant Expands 
GRAND RAPIDS, Mich.—An ex- 
ansion of the Grand Rapids Stamp- 
ng plant of the Fisher Body division, 

General Motors Corp., is announced 
by E. F. Fisher, general manager. 


ager of the American Trucking 
Assns. pointing out that the ATA 
is the spokesman for 50 state as- 
sociations of motor carriers, 
showed clearly the immense con- 
tribution of trucks in support of 
highways and promotion of the 
public welfare. 

The ATA spokesman declared 
the trucking industry employs 
“several times the number of per- 
sons employed by railroads.” He 
denied the allegation that trucks 
are not adequately regulated at 
the present time, and pointed to 
the 1935 motor carrier act under 
which the Federal government has 
supervision over all _ interstate 
truck operations. That the act pro- 
vides for a system of regulation 
“which is, if anything, more com- 
prehensive than that which has 
been provided for the railroads,” 
he quoted from an ICC report. 

Assertions that truck competi- 
tion is responsible for the present 
plight of the rails were refuted 
by Col. Leonard P. Ayres, noted 
Cleveland economist. His study, 
the committee was told, shows 
that the railroads still carry 66 
percent of the country’s freight, 
while only 5 percent is hauled by 
trucks. 

Lawrence quoted a statement by 
Joseph B. Eastman, member of the 
ICC and former Federal transpor- 
tation co-ordinator, that trucks 
actually are helping the rails by 
relieving them of carrying un- 
profitable less-than-carload ship- 
ments, and added that “much of 
the traffic now carried over the 
highways has been developed by 
the trucking industry itself.” 

The ATA executive discussed 
the benefits to the agricultural 
community through motor truck 
operations, pointing out, that more 
than half of all livestock now goes 
to market over the roads. By 
means of this rapid service grow- 
ers are able to take full advantage 
of price changes. Also, it was de- 
clared, speedy refrigerated truck 
service has made possible of dis- 
tribution of perishable fruits and 
vegetables. 

Replying to the charge that 
motor trucks are not carrying their 
share of the tax burden Lawrence 
said in 1937, the latest year of 
complete record, motor truck own- 
ers contributed more than $417,- 
000,000 in special taxes alone, 
while in the same year the rail- 
roads paid $325,000,000. He also 
showed that in 1937, trucks, con- 
stituting but 14 percent of total 
vehicles registered, paid 32 per- 
cent of the total state registration 
and gasoline taxes, with some in- 
dividual trucks carrying annual 
taxes as high as $2,000. 





WHEN STEPHEN F. CHADWICK, of Seattle, national commander of the 
American Legion, journeyed to Flint to address the Legion’s Americanization 
meeting in that city, he was met in Detroit by a guard of honor of Legion- 
aires. Left to right: Herman Luhrs, chairman of the department of Michigan; 
W. B. Waldrip, commander of the department of Michigan; Chadwick, and 
Leslie Kefgen, past commander of the department of Michigan. The national 
commander was escorted to Flint by a fleet of 10 Buick cars bearing the 


guard of honor. 





Ford Dealers Meet Officials 
At Round Table Conference 


LOS ANGELES.—Fourteen Ford 
dealers from six western Ford Mo- 
tor Co. branch territories met 
Thursday and Friday at a round- 
table conference held in the Los 
Angeles-Biltmore Hotel. 

Meeting with the dealer rep- 
resentatives were J. R. Davis, gen- 
eral sales manager of the Ford 
Motor Co., A. S. Hatch, in charge 
of Lincoln-Zephyr and Lincoln 
sales; and T. Naubert, in charge of 
service. The three home office rep- 
resentatives left Dearborn Wed- 
nesday for the West Coast to at- 
tend the roundtable conference, to 
meet with managers of western 
Ford branches and to attend the 
opening of the Ford Exhibit at the 
Golden Gate International Expo- 
sition. 

The Los Angeles conference is 
the fourth of a series of similar 
meetings held during the winter 
to give Ford Motor Co. depart- 
ment heads a closer understanding 
of dealer problems and to enable 
them to assist dealers in meeting 
these problems effectively. Pre- 
vious zone meetings were held 
in New York, Chicago and Dallas. 
A fifth meeting is to be held in the 
southeastern states within a few 
weeks. 

The territories represented at 
the Los Angeles meeting included 
California, Oregon, Washington, 
Idaho, western Montana, Colorado, 
Nevada, Utah, Arizona, New Mex- 
ico and southwestern Nebraska. 

Dealers who attended the con- 
ference were: 

Long Beach branch: J. E. Cob- 
erly, Los Angeles and Phoenix; 
Warren Anderson, Riverside, and 
Edward Lawrence, Santa Paula. 

Richmond: E. E. Lowery, San 


Goodyear Fete to Draw 
2,000 Employes to Akron 


AKRON.—Roads the world over 
will lead to this rubber metropolis 
on Feb. 20, when sales, factory and 
field men of the Goodyear Tire & 
Rubber Co. will celebrate the 
100th anniversary of Charles 
Goodyear’s discovery of the pro- 
cess of vulcanization of rubber; 
40th anniversary of the founding 
of the Goodyear company, and 
50th anniversary of the construc- 
tion of the first pneumatic tire. 

Nearly 2,000 Goodyear employes 
will attend the company’s third 
homecoming celebration. The four 
days’ activities are designed strict- 
ly as a homecoming, a time of 
greeting and renewal of acquaint- 
anceships and of entertainment. 

In addition to addresses by 
speakers of national reputation, 
the program is to include officers 
and others in the organization. 
One of the principal addresses will 
be made by P. W. Litchfield, 
Goodyear president. 

Large areas of the company’s 
recreational and educational build- 
ing, Goodyear Hall, have been 


converted into a spectacular Rub- 
ber World’s Fair, which features 
every phase of the company’s raw 
material, manufacturing and mer- 
chandising activities. 


Arrangements have been made 
to feed the visitors in the Good- 
year gymnasium, largest in Ohio, 
which has been converted into a 
dining hall. 


Focal point of the week’s cele- 
bration in connection with the 
100th anniversary of the discov- 
ery of rubber vulcanization, will 
be the ceremony marking the 
city’s acceptance of a _ bronze 
statue of Charles Goodyear, which 
has been placed in a beautifully 
landscaped park, newly created in 
Akron’s downtown civic mall, 
flanked by courthouse, armory and 
city buildings. 

Following the Charles Goodyear 
memorial program, a huge ban- 
quet at which 1,700 persons are to 
be served is planned by the cham- 
ber of commerce to take place in 
the Akron armory. 


Francisco; R. M. Cuthbert, San 
Jose, and J. Gaestel, Merced. 

Portland: C. E. Francis, Port- 
land, and C. A. Winetrout, Grants 
Pass, Ore. 

Seattle: William O. McKay, Se- 
attle, and E. R. Elliott, Coeur 
d’Alene, Ida. 

Denver: Alston H. McCarty, 
Denver, and H. Bomgardner, 
Scottsbluff, Neb. 


Salt Lake City: Fred A. Carle- 
son, Salt Lake City, and A. E. 
Lindsey, Nampa, Ida. 


The conference was patterned 
on the programs for the three pre- 
vious meetings. Subjects discussed 
were the five lines of cars and the 
truck and commercial car units 
merchandised by Ford Motor Co. 
dealers, and also sales, service, ad- 
vertising, sales training, used car 
ee and other related prob- 
ems. 


In discussion of the 1939 car 
and truck lines, dealers were in- 
vited to recommend improvements 
to be incorporated in the 1940 line, 
including the Ford V-8 and deluxe 
Ford V-8, the Mercury 8, Lincoln- 
Zephyr, Lincoln and truck and 
commercial car models. 


Studebaker Calls 


Dealer Council 
Meeting Monday 


SOUTH BEND, Ind.—Forty- 
eight Studebaker dealers from all 
parts of America, representing 
different types of markets, will 
gather here on Monday for the 
first meeting of the Studebaker 
Dealer Advisory Council. 

The dealers will meet with Paul 
G. Hoffman, president; Geo. D. 
Keller, vice-president in charge 
of sales; and C. Scott Fletcher, 
sales manager, in a more or Jess 
private forum. They will dis- 
cuss factory and dealer relation- 
ships and general marketing prob- 
lems. The meeting will last two 
days. 

The advisory counselors were 
chosen by the “out-of- the-hat 
system” and, therefore, are not 
hand-picked by factory executives. 


Dec. Car Sales in Iowa 
Valued at $7,800,000 


DES MOINES.—(UTPS)—More 
than $7,800,000 worth of new cars 
were sold in Iowa during Decem- 
ber, it is revealed by the state 
use tax sales figures. This is the 
largest volume of new car sales 
since the use tax yardstick became 
available in April, 1937. 

The use tax, which in part is a 
2 percent sales tax on new car 
purchases, yielded $157,461 in the 
automobile division last month, the 
report showed, compared with the 
previous high of $151,284 set in 
May, 1937. 


William Ogg Fitzgerald’s famous car- 
toons appear exclusively in Automo- 
tive News. 





Ohio Assn. 


(Continued from Page 1) 


sideration revolved around the 
question of fees for salesmen and 
dealer with suggestions that the 
fees to salesman be reduced 

The Ohio license law is less 
drastic than that drawn in some 
other states, but is designed to 
provide control over unfair trade 
practices among dealers, and to 
cause prospective dealers to prove 
their qualifications, before being 
issued a license to operate. Under 
the present set-up, however, the 
dealer board has little jurisdiction, 

The question of bank competi- 
tion in the motor vehicle financing 
field was discussed by Tom Rogers, 
of the American Finance Confer- 
ence Roger declared that at the 
present time local banks are tak- 
ing only the cream of the finance 
business, leaving the sub-standard 
and borderline risks to the finance 
companies. Under these conditions, 
he stated, it is impossible for es- 
tablished finance companies to 
continue at present interest rates, 
with the result that higher rates 
will become imperative or finance 
companies will have to desert 
the field. 

Many Lose Reserves 


In either case, he pointed out, 
the dealer is likely to suffer 
through the loss of reserves from 
companies which deal in recourse 
paper, or the loss of floor planning 
sources of credit, or increases in 
floor plan interest rates which 
would make this practice burden- 
some if not impossible for the 
dealer to continue. 

Edward Payton, Cleveland, 
market analyst, sharply criticized 
recommended factory accounting 
systems which, he charged, leads 
dealers to believe that they are in 
a better financial condition than 
they actually are. This, he claim- 
ed, is the root of wild-trading and 
over-allowances since too many 
dealers confuse discounts with 
mark-up and consequently credit 
profits to their account which in 
reality do not exist until all used 
car deals are washed out. 

While no definite action was 
taken, dealers attending the an- 
nual meeting expressed strong 
favor for January car announce- 
ments to replace the present fall 
announcement plans. The chief 
argument against the present plan 
revolved round the heavy stocks 
of used cars which dealers must 
carry over the winter months. 

Arnon Benson, general manager 
of the National Automobile Deal- 
ers Assn., outlined the progress 
that has been made in factory- 
dealer relations, pointing out that 
practically all factories during the 
past two years have adopted much 
more liberal policies in dealing 
with their dealers. 

Move Is Praised 


He was particularly compli- 
mentary to Alfred P. Sloan jr. 
president of General Motors, and 
W. E. Holler, general sales man- 
ager of Chevrolet. He credited 
Sloan with being the bellwether 
in the factory movement toward 
better dealer relations and declar- 
ed that the Quality Dealer pro- 
gram, adopted by Holler in Chev- 
rolet, was one, of the most ad- 
vanced moves in automobile mer- 
chandising up to the present time. 
On the other hand, Benson said, 
even the present program leaves 


much to be desired, but declared |"! 


that since both factories and deal- 
ers seem to favor the conference- 


table method of settling misun- 


derstandings as against legislation, |C 


there is real reason to hope for 
further improvement. 


In spite of the attitude reflected 
by Benson there is a strong senti- 
ment among dealers in Ohio for 
further strengthening the presen 
state licensing law to bring it more 
closely into line with similar 


laws in other states, in event that | 
the conference-table plan does not |Co,, 


workout as they think it should. 


at the banquet in the evening were |; 


Among the prominent speakers 
Gov. John Bricker, Ohio; Lt. Gov. 
Paul Herbert and leaders of both 


le 
branches in the state legislature. |‘ 
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‘Surface Finish’ Symposium 


To Highspot March Meeting & 


DETROIT.— A _ symposium 


; on | dinner is 
“Surface Finish,” with proponents 


for Mar. 
of Motch 


17. 
and 


scheduled 


Homer Bayliss, 


of all methods of accurate surface | Merryweather Machinery Co., is 


fnishing presenting papers on 
grinding, lapping, diamond boring. 
honing, “super-finishing,” etc., will 
be a highlight of the 1939 Ameri- 
can Society of Tool Engineers con- 
yention here Mar. 14-18. 


A second symposium, entitled 
‘New developments and _ their 
effect on the tool engineer,” will 
pring together in one evening ses- 
sion a group of papers on new 
methods, materials, equipment, etc. 

There will be no day-time tech- 
nical sessions, leaving tool engi- 
neers free to visit the 1939 Ma- 
chine and Tool Progress Exhibi- 
tion in Convention Hall as well as 
the numerous industrial plants in 
Detroit. 

J. R. Weaver, director of equip- 
ment, purchases, inspection and 
tests, Westinghouse Electric and 


Mfg. Co., will lead off the discus- | 
sion followed by papers by rep-| 
resentatives of Ex-Cell-O Corp., | 


Micromatic Hone Co., Heald Ma- 
chine Co., Chrysler Corp., etc. The 
session is under the direction of 
Carl J. Oxford, chief engineer, Na- 
tional Twist Drill. 

There will be no technical ses- 
sion on Wednesday The session 
devoted to “New developments 


and their effect on the tool en-| 
gineer,” is scheduled for Thurs- | 


day evening. It is under the direc- 
tion of Chris H. Bornemand, 
supervisor, tool and gage service 
department, General Electric Co.. 
Schenectady, N. Y. The annual 


0’Neil Re-elected 


General Tire’s 





Head 16th Time 


AKRON. — William O'Neil was | 


elected this week to his sixteenth 


consecutive term as president and | 


general manager 
of the 


tion makes him 
the oldest presi- 
dent in point of 
service in the 
American tire in- | 
dustry. 

Other officers 
re-elected are W. 
E. Fouse, vice-president and sec- 
retary; Charles J. Jahant, vice- 
president; T. Spencer Shore, treas- 
urer, 

Directors re-named include 
O'Neil, Fouse, Jahant, G. F. Burk- 
hardt and Charles Herberich, of 
Akron; T. F. O’Neil, of Miami, 
fla. and J. R. Kraus, of Cleveland. 


Young Re-elected 


By Wheel & Rim 


DETROIT.—National Wheel and 
Im Assn., Inc., has re-elected the 
following officers: 

, Hl. M. Young, St. Louis, presi- 
tent; J. F. Creamer, New York, 
‘iee-president; and S. M. Stone, 

IcCago, treasurer. 

Directors attending the annual 
‘onclave here included Young and 
Creamer; J. A. Harris, Atlanta; F. 
1. Weigel, Buffalo; F. W. Denner- 
‘ne, Indianapolis; Fred Prior, 
Dallas; R. G. Nierman, Cleveland; 
ind C. L. Hiles and A. I. Carney, 
‘stributor members of Detroit. 


William O’Neil 


Lincoln Dealers Elect 


LINCOLN, Neb.—Frank De Brown 
Cy the De Brown Automobile Sales 
-°. Studebaker, is the new president 
Kee te Lincoln Automobile Dealers’ 
er He succeeds F. A. Roehl of the 
«A. Roehl Nash Co. The Lincoln 
‘Wtomoble Dealers’ Assn. will be the 
sts in February to the Nebraska 
,tomobile Dealers’ Assn., which 
bine meet in Lincoln for the 





will 
first 


| convention, 


General | 
Tire & Rubber | 
Co., at the com- 


pany’s annual! 
meeting. 
O'Neill's selec- 


general program chairman for the 
assisted by William 
Sherman, Detroit editor, Iron Age 
Pub. Co. 

Qn Mar. 13 there will be a spe- 
cial “preview” dinner to which 
leading industrialists, educators, 
editors, ministers and legislators 
are being invited. At this dinner, 
sponsored by a committee of in- 
dustrialists, headed by K. T. Keller, 
president, Chrysler Corp., the 
“Fact Finding Committee” of the 
ASTE under Prof. John M. 
Younger, Ohio State University, 
will present its first report on “The 
Relationship of the Machine to 
Employment and Standard of 
Living.” 
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Program Shaping Up 


for ASTE Conelave 





ONE OF THE FLEET of 70 new 1939 Hudson 112’s just purchased by the 
Radio Cab Co. of Detroit. All the new cabs are equipped with Hudson’s Air- 
foam cushions. Left to right, Pete Theodore, president of Radio Cab Co., and 
Cyril Theodore, vice-president, taking delivery from W. A. Mortensen, presi- 
dent of Aaron DeRoy Motor Car Co., Hudson distributors, and James V. Rine, 
Hudson dealer, who negotiated the fleet deal. 





preceding year, and truck registrations 
totaled 222,582, an increase of 1,943, 
it is revealed in the annual report of 


Illinois Registrations 


CHICAGO.—Passenger car registra- 
tions in Illinois in 1938 totaled 1,567,- 
775 units, a gain of 11,073 over the 


...DONT 


W hen replacing broken glass for your 


owners, give them a glass that is easy to see 


through. Give them a glass that brings added 


comfort and greater enjoyment to motoring. 
Give them L*O*F Safety PLATE Glass. 


And make a Jarger profit for yourself. 


L:O°-F Safety PLATE Glass—don’t over- 
look the word PLATE- is easier to see 
through... minimizes eyestrain and fatigue. 
It is made from glass that is carefully ground 
to eliminate waviness and distortion—pol- 


ished to a mirror-like brilliance and lami- 


9 


in Detroit 


All Car Makes 
On Exhibit at 


Chicago’s Salon 


CHICAGO. — Featuring deluxe 
models and special bodies, the 
annual Motor Salon is set for its 
opening Saturday in the Edge- 
water Beach Hotel under auspices 
of dealers in the north side sector 
of Chicago. 


The displays of 19 makes of 
motor cars will occupy the lob- 
bies, lounges and passagio of the 
big hotel along the lake front. The 
complete automobiles will be aug- 
mented by cutaway models. 


Headed by Curtice M. Betts, 
manager of the Cadillac-LaSalle 
branch on Broadway, the commit- 
tee in charge of the salon and the 
participating dealers are prepared 
to be rewarded not only by a large 
attendance but also by heavy sales. 

Nearly 100 models of the vari- 


Edward J. Hughes, secretary of state. \0US makes will be exhibited. 





nated to a center sheet of plastic. Its spar- 
kling beauty lends distinction to any car. 


The L*O*F emblem etched on the glass is 


recognized by motorists everywhere as a 


symbol of Highest Quality. And because of 


Libbey*Owens:Ford Glass 
Toledo, Ohio. 


_ . 


Fg 


4 





SAFETY plage GLA 


its superior features, L-O-F Safety PLATE 
Glass is selected by the majority of motor- 


car manufacturers as original equipment. 


Company, 


REPLACE WITH 
LIBBEY-OWENS-FORD 


$$ 


Na SUKI 
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Safe Driver Reward Plan Gets Wider Application 


e 
Added Features 
Set for Jersey 
Ve ¥ ’ 
City Car Show 

JERSEY CITY, N. J.— Several 
added attractions, not included ir 
previous expositions, will feature 
the annual Hudson County auto- 
mobile show which will open Feb. 
18 at the Jersey City Armory un- 
der auspices of the Hudson County 
Automobile Dealers’ Assn. 

Besides complete displays of al 
the new model automobiles, which 
will occupy two-thirds of the 
armory space, there will be many 
side exhibits, including a spectacu- 
lar flower show planned by thc 
Hudson County Florists Assn., a 
wild life exhibit presented by 
State Fish and Game Commis- 
sioner Harry Armstrong in co-op- 
eration with the Boy Scouts, and 
a Bear Mountain Park display. 

Frank Galland, who has man- 
aged many successful past shows 








STRAWS SHOW which way the wind is blowing—Straw hats, too, show the 
direction of the wind, says Nash Sales Manager William A. Blees, declaring 
that even the bleak, chilly blasts of February become balmy June whispers 
after they’ve been wafted through the famous “Weather Eye” conditioned air 
system for winter driving. And he’s mailing these straw hats across the nation 


to dramatize the fact. The straw skimmers will be worn during the nation- | 


wide demonstration campaign which Nash Motors launched on Feb. 11. 


here, emphasizes, however, that|cause of the added attractions, it 
while this year’s show will be|still remains primarily an automo- 
more spectacular and colorful be-| bile show. 


—~< 








‘Mutual Insurance Firms 


Join Nationwide Program 


By Frederick C. Russell 

HARTFORD, Conn.—Compliment- 
ing the safe driver with a cash re- 
ward, a plan long discussed in 
automobile casualty insurance cir- 
cles, became a_ reality with the | 
start of the year when leading | 
stock companies, who are members 
of the National Bureau of Casualty 
and Surety Underwriters, began 
making monetary rewards to pol- | 
icyholders who have distinguished | 
themselves by keeping out of 
trouble for a full year. 

Winners are brought face to face 
with the fact that it pays in more 
ways than one to keep out of the 
red. 

The Safe Driver Reward Plan, 
put into effect last year by 31 stock 
casualty companies and approved 
by majority of the states, differs 
widely from those plans presented 
by mutuals well by com- 


as as 





The Teletype helps speed 
HIS COAL TO YOUR BIN 


A Pennsylvania coal company recently found 
that the speedy. accurate communication pro- 
vided by Bell System Teletypewriter Service 
between headquarters at Greensburg, Pa., and 
the Farmington. W. Va., mines means faster 
delivery of coal to customers. 

In addition, this modern method of “talk- 
ing in type” has been adapted to 
special requirements of production, 
form distribution, and invoicing. 
It has reduced clerical labor — has 


minimized errors, cut mailing costs, 


of the office.” 





with you... 


as it has already 


BELL SYSTEM TELETYPEWRITER SERVICE 






and stepped-up efficiency all around. The Order 


Départment, at Greensburg, says of the ser- 


vice, “It’s just like having the mine in a corner 


Your communications problem may call 
for similar solution. Similar or different, Bell 


System representatives will gladly tackle it 


at no obligation. Call 


your local telephone office. It may 


prove surprisingly profitable... 


for thousands of 


businesses, large and small. 


| panies operating through automo- 


bile clubs. The reward cannot be 
earned by all of the policyholders, 
as in the case of the mutuals, 
which pay a dividend regardless of 
the driver’s record, even though 
he a carefully selected risk, 
Thousands of stock insurance pol- 
icyholders will not be able to earn 
rewards. They have already had 
accidents during the policy year or 
will have before its expiration. 
To dramatize the reward, the 
companies, with the exception of 
the Travelers Insurance Co., send 


IS 


a special check. Typical is the 
check of the Hartford Accident & 
Indemnity Co., wherein the as- 


sured’s name is typed directly over 
the wording “Safe Driver Reward.” 
Regardless of the exact form of 
payment, the reward represents a 
return of 15 percent of the annual 
premium. It is included in the pol- 
icy contract and is guaranteed. 
Because of delays in approving 
the plan in some states, it will be 
more than a full year before some 
of those motorists who ere entitled 
to the reward will be qualified for 
it legally. Originally there wer 
38 stock casualty companies inter 
ested in the plan, but) by last 
March, when the companies’ co 
operative advertising plan reache ! 
the newspapers in’ Pennsylvania, 
the number had dropped to 30. 
This was due to the fact that some 


of the companies favored a dif 
ferent plan, their difference of 
opinion having much to do with 


the final adoption by the New York 


State insurance department of 
special plan which departs from 
the original Safe Driver Reward 


plan. 
System Is Adapted 

The Pennsylvania insurance de- 
partment was won over to the plan 
mly after considerable persuasion. 
Insurance Commissioner Hunt de- 
scribed the plan as a “lucky driv- 
ers’ award,” adding that the com- 
panies elect to be the judges. Later 
the plan went through as adopted 
by 33 other states and the District 
of Columbia. In Pennsylvania, Iowa 
and Indiana, however, the wording 
and arrangement of the Safe 
Driver Reward endorsement _at- 
tached to the policy differs slightly 
from that used in other states that 
have approved the plan. 

In spite of the fact that the 
press of the country has com- 
mented very favorably on the plan, 
its actual operation has presented 
some problems. This has been most 


clearly pointed out by the New 
York State insurance department, 
which was fearful lest the plat 


deteriorate into something approxi- 
mating the merit rating plan that 


proved a failure in the Empir 
State from March, 1929, to Janu- 
ary, 1932. 
Keynote of Plan 
The Aetna Casualty & Surety 


Co. voices the belief of many safety 
experts that the psychological fac- 
tor the keynote of the entire 
plan. There are today many thou- 
sands of drivers who are working 
to win their reward—striving t 
keep out of accidents, not merel} 
to qualify for the cash reward but 
for the distinction of earning it 
Capitalizing on this, companies in 
the Bureau have designed what i 
known the Safe Driver Gold 
Chevron Insurance Reward. Differ- 
ent methods are being devised for 
featuring this insignia, one of th 
best to date being an attractiv 
sticker which is to be affixed t 
the dashboard. 

New York’s plan is less dramat! 
and may fail to goad drivers int 
active competition. It sets up dil 
ferentials of 10 and 15. percel! 
higher rates for drivers who ha‘ 
accident records during a period 
21 months. 


IS 
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Labor-Industry Cooperation Held Better Than Laws 


N.Y. Legislative Committee 
Reports on Year’s Findings 


ALBANY, N. Y.—Governmental 
encouragement of “mutual respect, 
responsibility and co-operation” be- 
tween labor and industry was de- 
picted as a “more likely solution” 
to the labor relations problem 
“than compulsive legislation” in a 
preliminary report submitted this 
week to the state legislature here 
by a joint legislative study com- 
mittee created last year. 

Assembly Majority Leader Irv- 
ing M. Ives, who heads the com- 
mittee, stated that “perhaps the 
most significant fact thus far 
brought out by the committee’s in- 
vestigation has been found in its 


examination of the English sys- 
tem.” 
“This examination,” Ives. de- 


clared, “has shown with increasing 
emphasis that the most satisfac- 
tory, the happiest human relation- 
ships are the product primarily, 
not of legal compulsion or govern- 
ment mandate, but an overwhelm- 
ing desire and intent on the part 
of human beings, whether indi- 
vidually or collectively, to co-oper- 
ate—with due respect and consid- 
eration for one another.” 

The committee reported its work 
had hardly begun and that it would 


| 
| 


be unwise to offer any labor legis- | 


lative changes at this time, because 
the completed study might show 
none were necessary and a_ solu- 
tion might be found under existing 
laws. This attitude is in accord 
with the views of Gov. Lehman, 
who advised against any sweeping 
labor law changes this year in his 
annual message. 

“The answer may lie in the de- 
velopment of attitudes of mutual 
respect, responsibility and co-op- 
eration on the part of employers 
and workers, aided and encouraged 
by the state,” the report said. 

“As will be pointed out later, 
such attitudes rather than compul- 
sive legislation are the foundation 
of industrial relationships in Eng- 
land. On the other hand, it may 
be found that in some cases addi- 
tions to, or modifications of, exist- 
ing statutes are essential. On the 
basis of inquiries already made, 
there are some _ indications that 
point in this direction.” 

Tacitly listed by the committee 
as essentials for industrial peace 
were: Extension of collective bar- 
gaining principles to a point where 
they will be acceptable to all em- 
ployers as well as employes, and 
to a point where there will be in- 
dustry-wide collective bargaining 
between employers’ associations 
and labor unions; improvement of 
settlement machinery for disputes 
over wages, hours and working 
conditions, and development of a 


technique for organizational dis- 
pute elimination. 

Retrospectively analyzing the 
New York state labor situation 
the committee singled out twe 


major strike periods in the last 25 
years. The first was during the 
World War years, with difficulties 
attributed to rising prices and la- 
bor scarcity; the other during the 
depression period. 

“Today the question of union 
recognition looms largest on the 


Used Car Sales 
Maintain Steady 


Pace in Seattle 


_ SEATTLE.—While used car sales 
here during January were better 
than December new car sales 
didn’t reach the high mark set 
during the previous month. How- 
ever business was considered sat- 


Sfactory, holding to a pace well | 


head of a year 
According to R 


ago. 
P. Lewis, man- 


of Lewis Motors (Nash) and | 


of the Seattle Automo- 
Dealers Assn., Lewis Motors 
ew Nash cars in Jan- 
December, and ‘‘bus- 
id in every depart- 


industrial horizon,” although wages 
and working hours previously were 
the principal strike causes, the re- 
port pointed out, adding that this 
situation was in sharp contrast to 
that in England, of which it was 
said: 

“The principle of collective bar- 
gaining has been accepted by 
British employers for nearly 50 
years and therefore disputes over 


union recognition are rare. The 
present state of industrial peace is 
not, then, the result of a pious 


hope, but of the realization, based 
on costly and sometimes bitter ex- 
perience, that only through co- 


operation, mutual respect and mu- | 


inter- 
pro 


responsibility can the 
of both = sides best 
yoted.” 


tual 


ests be 





YADILLAC-LASALLE DEALERS are well on their 


[: way to the greatest money-making year in 


Cadillac history! 


Sales records reveal that more 1939 Cadillaes 


and LaSalles have been delivered to date than 


during any similar 


And in spite of this enormous increase in business. 
unfilled customer orders are still unusually high. 
This means that you, as a sound business man. 


will do well to carefully consider the extra profit 


possibilities of the 


And it is especially important if you operate in a 
smaller city—for in these points some of the 


greatest gains have been registered, 
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LOWE sea 


_ Howell to Head 


| B.C. Commercial 


Car Owner Assn. 
VANCOUVER, B. C.- 





eg 


~ Annual 


The following officers and board 
were elected: President, E. Howe!l: 
first vice-president, J. Hughes: 
second vice-president, W. Pierce: | 
secretary-treasurer, N. Usher, and j ; 
executive committee, I. W. Neil, R. ©) 
Davis, O. Loney, F. Borland, A. ; 
Huff, J. R. Walker, C. Charles, E. | 
Andrews, W. McKay, C. Thicke 
and A. E. Chilton. 


| 
| meeting of the Commercial Mo- 
j Sor Vehicle Owners Assn. of B. C. 
was held here recently, with in- 
| teresting reports on legislative L 
matters concerning motor trans- § 
port operations discussed. ki 
A special study is being under- | 
taken regarding transport prob- { 
lems in the interior of the prov- 
ince. j 
| k 
| 


WILLIAM O'NEIL, 
, MeQueen, general sales manager, were in Detroit Thursday to conduct one of | 


president of General Tire & Rubber Co., left, and L. A. 


'a series of dealer sales meetings being conducted throughout the country. 
Photo by Norman York 


nem 


Here are the facts, briefly: You can complete 
your line with Cadillac-LaSalle and make no 
increase in fixed expense. Actually. the total new 
investment necessary is less than the gross profit 


on the sale of one new LaSalle. 


period in Cadillac history. f 


ACT AT ONCE it you want to be one of the 232 new 
dealers who will make more money in 1939 with Cadillae- 
LaSalle. . October 18 
through December) in a few typical smaller communities 
tell vou why: Maine, 10; Ada, Okla., 17; 
Lakeland, Fla.. Johnson City, ‘Tenn., 7; Pomona, 


Calif., 24: Warsaw, Ind.. 


These Cadillae-LaSalle deliveries 


Lewiston, 


C4 illac-Las; . ‘gee thise 
adillac-LaSalle franchise. ras, sey 


Ahrens, General Sales 


Address your inquiry to D. EB 
Manager, Cadillae Motor Car Division, General Motors 


Sales ¢ orporation, Detrou. Miehigan 
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Parts, Equipment Index Rises Over a Year Ago 





A $250,000 Order 


For Overlands Is | 


Placed by Schott | 


TOLEDO, O.—Joseph W. Frazer, 
president of Willys Overland Mo- 
tors, Inc. Thursday signed a con- 
tract with Harold C. Schott, vice 
president and general manager of 
Willys of Ohio for immediate del- 
ivery of $250,000 worth of new 
Overlands and Willys 48’s. 

Willys of Ohio, of which Walter 
E. Schott of Cincinnati, is presi- 
dent, are distributors of Willys- 
Overland cars and trucks in Ohio 
and Indiana. 


Harold Schott said his organiza- 
tion has ordered Willys model 43 
Passenger cars and commercial 
units in all available body types, 
and Overlands of all body types 
available in both the Speedway 
and DeLuxe series. 





HAROLD C. SCHOTT, left, vice-president and general manager of Willys | 





Service Shipments Show 


Slight Drop, MEMA Reports 


NEW YOR K.—Manufacturers 
co-operating with Motor and 
Equipment Manufaciurers Assn. in 
furnishing their monthly business 
figures, 
original equipment and accessories 
shipments for Deccmber’ while 
service parts and service equip- 
reent shipments declined, which is 
to be expected at this season of 
the year. Shipments in all cate- 








Rates to Go Up 
MONTREAL.—Insurance premiums 
for automobiles registered in the prov— 
ince of Quebec will again be increased 


| this year, probably on Mar. 1, accord- 


ing to present indications. While the 
rate of increase or the type of cover- 
|}age to be affected has not yet been 


of Ohio, is shown in the above handing a contract to Joseph W. Frazer, presi- | decided upon, the advisory committee 


dent of Willys-Overland Motors, Inc., for immediate delivery of $250,000 worth 
of new Overlands and Willys 48's. The deal was completed at Toledo Thursday. 





of the Canadian Underwriters’ Asso— 
ciation is now _ considering what 


showed an increase in! 








82% of LifeGuard owners drive low 
or medium priced cars... that’s 


why | sell LifeGuards!” 


Says W. H. WILLCOCKSON, Pres., 


WILLCOCKSON MOTORS, BUICK DEALER 
St. Louis, Mo. 





“The market for LifeGuards is simply enormous,” says 
W. H. Willcockson, alert Buick dealer in St. Louis, Mo. 
“Almost everybody knows about them and wants them. 
The price is no barrier, as 82% of LifeGuard owners 
drive low or medium priced cars.” 





AFETY is a necessity! That’s why the LifeGuard 

market is enormous! And that’s why owners 

of even the lowest-priced cars are among the 
biggest purchasers of LifeGuards! 


That’s the great market which Goodyear has 
pioneered and developed ...and now offers to 
motor car dealers. It’s a new car market and an 
even bigger service department market, as 
shown by a series of recent surveys just com- 
pleted, revealing the following facts: 


8 out of 10 motorists know about Life- 
Guards; 


3 out of 5 new car buyers in 1938 were pre- 


For Complete Motoring Safety ; 


Goo 





.4-Wheel Brakes. . 


AR LIFEGUARDS 


changes to adopt. 


sold on LifeGuards and said they would have 
bought éf somebody had asked them. 


This extra new car profit of $20 per car can 
easily be yours. It’s a ‘‘natural” for your new car 
and service salesmen. Experience proves that 
it’s easy to sell LifeGuards immediately after the 
new car sale is completed and while financing 
terms are being discussed. A set of LifeGuards 
adds little to the payments agreed upon. 

The big LifeGuard advertising campaign is 
now focused on the new car buyer. Hundreds 
of new car dealers are now reaping this highly 
desirable profit ...an “add-on” equipment profit 
which every dealer needs badly. 


W rite for full details to R. S. Wilson, Vice Presi- 
dent in Charge of Sales at Goodyear, Akron, or 
get in touch with the Goodyear office nearest you. 


. All-Steel Body... Safety Glass... and 


LIFEGUARD reg Ti 


& Rubher Compan 


gories were above December, 1937, 
however. 

The grand index for all braaches 
of the industry in December 1ose 
to 138 percent of the January, 
1925, base as compared with 136 
percent for November and 119 
percent for December, 1937. 

Shipments to vehicle manufac- 
turers for original equipment in 
December rose to 157 percent of 
the base, which compares with 
150 percent registered in Novem- 
ber and 114 percent for December 
last year. 

Service parts shipments to 
wholesalers for December declined 
to 121 percent from the 142 per- 
cent indicated in November. In 
December, 1937, the index stood at 
98 percent. 


Accessories shipments to whole- 
salers in December rose, standing 
at 129 percent of the base index, 
which compares with 126 percent 
for November and 126 percent in 
December, 1937. 

Service equipment shinmerts te 
wholesalers in December declined 
33 percent of the base, as com- 
pared with 88 percent in Novem- 
ber and 81 — in December, 
1937. 


Newly Organized 
Missouri Dealer 


Association Elects 


JEFFERSON CITY, Mo.—Mis- 
‘ouri Automobile Dealers Assn. 
1eld its first meeting of the newly 
‘lected board of directors here re- 
-ently. 

This is the first time that there 
has been a state association organ- 
ized in Missouri. The movement 
was started in March, 1938, and 
ifter holding quite a number of 
meeting in the state capitol the 
association has made good progress 
in obtaining members from all 
yarts of the State. 


The headquarters of the Asso- 
‘iation are at 416 Missouri Theatre 
Building, St. Louis, Mo. 

The following officers were elect- 
-d at the first board of directors 
meeting: J. M. Alliton, Allton 
Automobile Co., Columbia, Mo., 
yresident; Roland H. Record, Jack- 
ion Motors, Inc., Kansas City, Mo.. 
vice-president; G. M. Berry, Berry 
Motor Car Co., St. Louis, Mo., 
treasurer and Joseph A. Schlecht, 
St. Louis, Mo., secretary. 

The following have also been 
2lected on the board of directors: 
N. S. O’Neill, Greenlease-O’Neill, 
Inc., Kansas City, Mo.; E. H. Nor- 
rington, McClure-Norrington 
Chevrolet Co., Kansas City, Mo.: 
J. W. Richardson, J. W. Richard- 
son, Inc., Springfield, Mo.; D. E. 
Castles, West Side Buick Auto Co., 
St. Louis, Mo.; H. W. Prehn, Cen- 
tral Chevrolet Co., St. Louis, Mo.; 
F. H. Riesmeyer, Riesmeyer Motor 
Co., Webster Groves, Mo. and L. 
M. Stewart, L. M. Stewart, Inc., 
St. Louis, Mo. 








ANOTHER convenience for motor- 
ists. Since spare tires have been re- 
tired to the built-in trunks, many 
motorists have a tendency to overlook 
them when other tires are checked. A 
new device has been made available to 
Chevrolet owners which permits in- 
flation of the spare tire, without open- 
ing the trunk, through a valve co‘- 
nection installed outside the trujnk 
door. 


\ <3 \ 
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Week’s Output Lifts to 87,184 as Weather Eases 


laa ieee 
Rate Curr ally Passenger Car Registrations | 





AN’s Production Estimate 





(U. S. and Canada) Expected to Hold Four States for January, 1939-1938 
Weeks Ended Feb. 11, Feb. 4 > 
to Jan. 1939 1938 Unit 
Jan.1  Jan.1 For Few Weeks Date Pos. 1939 Pos. 1938 Pos. Gain 
Week Same Week Feb. to to By Pete Wemhoff Chevrolet ... 8731 873. 1 816 1 57 
Ending Week Ended to Feb.12 Feb. 11 Associate Editor WN inaiss oo 696 2 696 2 755 2 59* 
Feb.11 1938* Feb.3* Date*  1938*  1939* | DETROIT.—Recovering from|Plymouth .. 6473 647 3 430 3 217 
GEN. MOTORS... 32,681 21,022 31,124 48,231 126,095 196,615 | curtailments caused by last week's | Dodge ..... 349 4 349 4 160 5 189 
Chevrolet+ ... 20,100 14,900 19,500 29,840 89,800 119,600| severe weather, car and truck pro- |Buick ...... 318 5 318 5 249 4 69 
eee 5,056 = 2,841 4,471 7,290 §=:17,378 +. 28,175 | duction was lifted to 87,184 units |Oldsmobile . 238 6 238 6 125 7 113 
Oldsmobile ... 3,000 1,755 2,915 4,458 10,391 22,456] this week. The total compares with |Pontiac ..... 207 ~=7 207 ~=7 145 6 62 
Pontiac ....... 3,500 1,036 3,248 5,124 5,466 20,499 ; 78,480 units a|Chrysler .... 136 8 136 8 95 8 41 
Cad.-LaSalle .. 1,025 490 990 1519 3,060 5,885| AN’s Production week ago and|Mercury .......... 97 9 97 9 ¥ ic 
TY 21,800 17,670 21,635 34,775 123,135 129,788 Estimate 57,390 vehicles|De Soto ..... Swikivets cae 90 10 66 10 24 
Fordt ........ 18,800 17,000 18,710 30,020 119,300 111,398 a year ago. Studebaker ....... wo» 2 fl 72 11 63 11 9 
Mercury ..... BROW sees 2,190 3,564 ..... 14,035 With dealers |Nash ...........----... 58 12 58 12 52 13 a 
Lin.-Zephyr .. 750 670 735 1,191 3,835 4,355 Sede RERDREMEED vec cccsceceess 55 13 55 13 93 9 38 
CHRYSLER .... 20,700 9,950 15,460 30,346 38,850 120,420 and retail sales |Hudson ............... 50 14 50 14 44 14 6 
Plymouth} ... 11,200 4,500 8,250 16,600 16,680 65,015 holding at sea- |Cadillac-LaSalle ....... 41 15 41 15 60 12 19° 
Dodge+ ....... 6,000 3,400 3,750 8,500 13,195 36,165 sonal level, pro-|Lincoln-Zephyr ........ 31 16 31 16 36 15 5 
Chrysler ...... 1,825 1,250 1,810 2,911 5,700 10,405 duction in the| Willys-Overland ........ 16 17 16 17 32 16 16" 
gage Soto ...... 1,675 800 1,650 2,335 3,275 8,835 * next few weeks |Graham ............... 7 18 7 18 9 17 2 
ie teins « 1,554 598 =-1,524 2,469 «3,239 49,667 is expected to|Hupmobile ............ 3 19 3 19 2 18 1 
STUDEBAKERY ans ‘ 570 890 1,841 3,038 6,870 hold near the| Miscellaneous .......... 2 2 1 1 
PACKARD ..... ‘ ,000 925 1,708 6,765 6,215 current mark, ne rr 993 53 
HUDSON? ...... 1,150 1,460 900 1,600 9,640 6,025 to be followed BPE 0 vec tvicens 3,986 3,986 3,233 753 
WILLYS-OVD.+ . - i a a $¢ 1,965 Last in March by a| “Loss. 
RAHA eoeenee 7 . 
: ee thes eh 55 120 75 100 165 100 ae ai er 7 the current week is placed at 32,- Plant Activity 
HUPMOBILE $ t t £ 60 80 panies prepare | 681 cars and trucks, up slightly Bantam...... steady; 55, five days 
GOS ....000.. 6,200 5,000 5,800 9,100 28,400 35,295 for normal|over the 31,124 units assembled | Buick. .-.steady; 5,056, four days 
tm te a me a spring sales de-| last week, and considerably above| Chevrolet steady: 20,100, four days 
e 21, uni roduced a ; 20,100, 
TOTAL*...... 87,184 57,390 78,480 130,358 340,625 514,147 mands. That Pp Chrysler. .steady; 1,825, five days 


*Revised. +Includes trucks. +{Closed. spring produc- | 28°. ae: OM 
tion schedules| Ford’s output rose from 21,635 oa ° ~~ ecee’ aon yo 
may be boosted | 'ast week to 21,800 cars and trucks ge... annie: 18.800. Ave dave 


higher than|this week. A total of 17,670 units| ford..... 





January New Car Sales Expected 


: raham..... steady; 100, five days 

9 ° deemed neces-| were turned out in the same pe-| 9 oes 
To Top 38 Total Easily sary severaljriod of 1938. ea apenas — oe a ae 
DETROIT.—With only four states reported thus far for January, pada Ain. Bs ee caeadl te — jel Lincoln. .... steady; 750, five days 
it is impossible to make a suitable estimate on new passenger car registration fig. schedules was  . a b © Vnrys-| Nash...... steady; 1,554, five days 
registrations for the month. However, it appears that the month’s ler group, which had been more! gigs... .. steady; 3,000, four days 


ures which| seriously hampered by last week’s! packard... . rise: 1,400, four days 

1938, while taking the usual seasonal drop from the 226,973 units sold show less than | blizzard. This week's total is esti- Plymouth. . rise; 11,200, four aan 

in December, 1938. seasonal rise in| mated at 20,700 units as compared | Pontiac. .steady; 3,500, four days 
Incomplete reports to R. L. Polk & Co. for January indicate a spotty dealer stocks. with 15,460 vehicles last week and | Studebaker. .rise; 1,544, four days 

sales picture throughout the country, as compared with December. General Motors’ group total for ‘only 9,950 a year ago. NO ra waist closed for week 

New car registrations ranged from 

a gain of 15 percent in the Moun- 


iain States to a loss of 30 percent New Commercial Car Registrations by Months, 1938-1937 


in the East North Central States. 


total sales will easily exceed the 145,732 cars registered in January, 








A total of 3,986 registrations a 
was reported by the four states so “ | é + ~ | | 
far accounted for in January. Pistia ; = § < 5 
MONTHS s EI Pioi“#ia vo | g E ‘ 5 fle : $ = 4 MONTHS 
ele] > = o| 2 eisvis S s E Eis eel ¢ p> 
=/16 e 5 s & e o a > soi] & 
Used Car Index FIEl 2 (21 E/2/21E1612 1/2/81 812 e £| 2/6 . S1& 


cae gees See Se 10337, 353, 45) 3137] 124, 9306) 1776) 101, 30| 4601] 258, 688 23| Ta0| 260 208 
t 38] 129 64 | 0 0 3 i 7 
Car Selling eee — ar ‘$71 130) 102| 14364! 863/80] 3764) 207) 16548) 2820) 215 113 @245) 380] 217| 354 170) 479) 15 eri) a7elsh 37 ee 
, 
; "38 95) 51/9171] 352/38) 2078) 109) 7559) 1az6 Ssaat Sis Bea 8530 209| 27544 )°38 Fabsane 
the following: vee 33] 115) 135] 79431 604/34] S048] 207] 164671 3059] 362] 1831 Sess 36s] 7181 317| 101] 2231 367] —s7| 2511 alasi-37 . 


Low - 
381 110) 86) 12598) 395| 83) 3752) 138) cits 2010; 73) 40, 5382) 357| 798) 291| ~-32| 163! 348) 240| 3725538 March 
Se et i793! 1401 17183, 847 | g4ao1 240] 2easa| a1e91 Gao! 89) Sazoi 47al 1138) 497) 145) 476) 566] 76) 340) 60301137 


494 |) April vas] 119) 1%) 12064 ag) 10a) SHAE 158) | 5507) Tost a a ae 371 il 263, _43| 189| 326| 176] 212 35722)'38 April 
494 '371_228/ 184 22679/ 916] 116 = 516}_ 157] 6890} 594] 1203|_ 392] 121 La 662} 107} 298] 67832|'37 
487 || May *38) 193] 159] 10659] 360) 150 071 8918 an 68! 44) 4278| 382| 662| 287 a= 323| 168] 215| 32206)'38 May 
June Average 478 Sil 197| 183] 20146 816| 1781 58931 2941 19804] 4416 489] 1101 7071| 5791 14471 411] 1201 7011 6731-771 2001 63974137 7 
June 738! 236) 116) 10041 aaal 122| 3095; 96) 8505| 1761] _67| 38] 4138| 322| 695| 223| 38| 158| 276| 197, 191] 30654/'38 ——"Fune 
"371 199| 139 17177 113| 6191| 226) 17760| 4146] 565! 157| 6925! 540] 1696] 454) 94 521| _82| 305) 58626)'37 












July Average 469 June 


Aug. Average 449 














Jul *38] 129] 99] 11226) 382) 177) 3236) 117) 9425] 1675 39] a782\ 347 Goal 2e4| 36] iS! 298) Tsz| 219) S478 [3s Jul 
Sept. Average 441 7 S11_281/ 1521 178091 7641 631 6508/2251 18034 4297/5791 127 7539| 622 ee = 107] = 99] 283} 61686)'37 id 
425 || August *38| 88) 111) 112681 so7] 96) S286) 125) 9471 1909) 61) 1 5361 0] 18 - za\ 208 158| 180] 34231 1°38 August 
412 "37! 174! 134| 19477| 115] 6906] 161] 16526] 4529} 539] 99! 7700 amt 93| 556 105} 241) 608721'37 
399 || September ‘3ST 129) 123) G77) S18) 88) 2285) 195) B296) 1513) ~ 28) 3 a) 5296) 383 si 30| 167 san 143) 143] 26570/'38 September 
#502 ‘371_184/ 94) 16703| 649| 109/ 6521| _131| 16292] 3602] 412 im 413] 1440 2681 76] 35513961 751 240] 54711137 ‘ 
e502 || October ‘381 135] 135, 3828, 419) 76) 1564) 100) 4966| 1306 3) 2 Sioa! S12) 306) 285/451" 162] 291) 140) 1631 19589738 October 
°517 ‘371 195] 129] 10745! 486/ 98) 5142| 166/ 10277) 3238 oi 6522| 984| 283| 79] 265| 569) 55| 219) 40246137) -_ 
+396 || November 38) 147] 124) 9333) 349) 106] 1088) 101| 5725) 1211) 31) 4083] “29 176) 228 14, 141| 302) 103) isi] 23943 38 November 
7 5 , “311 151/ 119| 8317/39! 441 3851| _122/ 4567| 22071 152] 741 5000! 3431 7211 194 66! 180! 407| 80] 1741 272481'37 eae 
Offering of higher - priced || December ’381 106) 102) 12125] 287/78) 2598] 98] 8509 1769] 28/21] 3932] 423) 306| 197|32| 164/288) 118) 293] 31474138 December 
1938 models has lifted nationa! '37]_ 150! 102! 10505) 383] _27/ 3539/ 95! 7828] 2050) 91! 58! 4356] 314 710] { 50! 186/ 321] 184) 206) 31409137 
average, Total 381 1617/12031119479| 4393! 1229/33656| 1370|100959|20152| 719] 435|55836| 4406) 6652 Zoze] 390] 2000) 3514) 1889) 2421] 365549138 Total 
12 Months '37] 2181|1593/183674| 8118| 1125/64098/ 2339|189376|43522| 4823) 1371/76174| 5513{13709| 4254| 1148 5129| 5933/ 1122] 3047] 618249]'37 12 Months 
ar rer a neescemapntenennaereacaceeaeesena ane naneneaes canes aaa aapeneeaea EERE RE eGo comment mnatemtmeaaand emma aaa 
New Passenger Car Registrations by Months, 1938-1937 
t - 
ew ge egistrations by Months, 













CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
[REE EEE Veena YE enn eet a 




















































































































































































































a 2 oy 
MONTHS x = & 
2 | 4 4 £3 3 MONTHS 
° 2 < e Bl i= 
a 5 3 E s od s 
zs 3 an s e | =e >> 
Sléilaie! 2 \-e 26 
January 3897| 2848) 7851) 17560] 32156] 11301| 807| 34368, 1082) 6758) 7229 61545] 36289) 1742] 03 36 145732138 January 
*S7|_ 6544] 5075) 21972) 43438! 77029 15207| 1150| 56130/ 2224) 15198 16191! 106100} 67188) 1773} 441) 280685)'37 ee 
February *38) 3129) 2241| 6677| 14501| 26548) 9250) 807| 29698) 812) 5843; 6161, 52571] 27783) 1270 2884) 2117) 3262 z374)” 1052] 178] 120405 ne February 
nit '37| 5921| 4927/ 20866| 39611| 71325] 6122/ 565| 29661) 884) 6792) 8735) 52759] 61832} 1700 4210| 6588| 4704 2150491'37 
March *38| 4670) 3847 10568) 23823 42908) 15246| 1051) 46285] 1217| 9190) 9857| 82846] 36287) 1634 37921 3200 4799) 3281 2a ont 181218)°38 March 
°37| 9229; 8005! 28732| 50601| 96567] 16784! 1015/ 77502} 2932! 18482! 19828] 136543] 85850! 2512 88362 1313 10131 10310] 7656 277] 363738}'37 
April *38| 4920) 3657) 11027| 27625| 47229] 16652, 1081| 48418| 1676| 9405| 10274) 87506) 37852| 1668 39520 ae 4166 sass 5186 a05 Tiss 284) 1922251'38 April 
Ea 7737| 6244| 19607| 32195/ 65783] 23222) 1410) 95022) 3365) 23525! 24773! 171317] 98414 Hoel 10141 7083 9312] 12611 5916 239] 384951)°37 
May 4602) 3291| 9923| 27925| 45741] 14738| 1098| 44021, 1374) 8904, 8959) 79094 0 ad 144 a3 3149) 4750 1033 230) 178065]’38 May 
1 9390! 7825! 27183} 49242) 93640] 21851! 1466! 83222) 3309] 22308| 24246] 156402] 94007} 2795 | 1450 9293 8725) 11400 sao 251] 391697}'37 ‘an 
June : -38] 4099] 3091/8746] 253681 41304) 13160| €41| 36925 1110/7702] a238] 67885] Si105| i540] ——| seas] — sos] seal evasl- arent ever] teza/ 201] aseaosp3a - ———— June 
. '37| 9181| 7555| 26207| 48461| 91404] 21172) 1131! ae 2957! 21039! 22705! 139357] 85113! 2373 1404 oe04l Tei! 10074| 7040| 5737 529] 360236137 —caniaaiiecasameaaaae 
July Hi 3728| 2717| 8162) 22480| 37087] 12807| 770| 37706] 1083| 6784) 7001] 66151/30499| 1291 31790 a 2962) 2612 3 932| 216) 148900/’38 July 
on 8876| 7712) 27099| 49661! 93348] 20997/ 969! 75468} 3060| 20702! 23354/ 144550] 85130| 2321 87451] 1431 9452| 7411 6717| 6117} 214] 3657671'37__ a 
August 2997| 2594| 6735| 14675| 27001] 10173| 619| 35684; 981) 5856) 5749| 59062] 27079) 1170 28249) 258) 2854) 2528) 34551-31771 ~*21119) 2521 127955138 =~C— August 
j FBS | 7435! 24019| 43730! 83592] 18344) 998| 71211! 2742| 17563! 20916| 131774] 54751| 2206 56957 1315| 8330 6468! 7649| 5378] 5242| 256] 306958]'37 ; ae 
eptember 38 eI 1500| 3545] 15099| 21720) 7058) 416) 24348) 547| 3394) 3131| 38894) 20735) 873 237| 2020) 1977| 2673) 3081 161) 932691°38 September 
6 '37|_7000/ 5596! 16981) 31255) 58 608521 1 11752| 657| 57579 1861] 11694! 14951! 98494] 50136! 1784 1281] 5528 t4col 4795| 4475! 3626! 272{ 235683]'37 
ctober *381 1769] 1388] 3578] 29897| 36632] 18155] 493| 22913) 1246) 3159) 6064| 520301 13959) 816] 14775 188 2509) 16201 4613) 5405) 1139 142 11905338 ~—~CS~*~<“C~S*~‘“Cs:*S*«S eter 
¥ '37| 6973! 4867| 16981| 24395| 53216 oa) Seated tesssl 613| 46477! 2136] 10854 13817| 89935] 36142| 1343] 37485 a275| 3191| 5584| 4855/ 3150 202898]'37 es 
ovember "38) 4345) 3257) 11028) 32687) 51317] 19385| 1258] 52852) 2235) 11382) 12158) 99270) 28672] 1 1455 2317| 32444 x08 4 909) 4857) 5 3) 200853/38 °~~~—~C~CS*”*«CNNovembber 
‘371 6792/5204! 14817! 26913] 537261 186091 622! 59104| 1928! 107241 12912! 103899) 15512! | | 3 imal 6s aa ee) ae sori ous as saat s7 : ae 
December  --+~—~—«-°38|~«6452| +4828| 17041| 34605| 62926] 18446! 1398] 51132| 2369] 14021 13582) 100948) 37914) aa aSi8) 44538 aoe) Teas see ne ee TE neceiaber 
"37|_5571| 3979! 10794) 22766) 43110] 15199! 635! 46311) 1511) 9425! 9975| 83056] 31858) 2018) | 33876] 787| 4303! 3682! 5082) 3507! 1956) 262) 1796211'37 ay 
otal — *38 | 46184) 35259|104881 286241 472565]166380/10639|464337| 15732' 92398) 98399) 847885) 363688 16991| 6835/387514) 4139 408891 31814 49163) 41504) 13012 2536]18910211°38 Total 
— "97 | 91622] 74424/255258'462268 '883572]205297 11231/768040| 28909/188306'212403 1414186] 765933! 25243 791176 13984! 90043! 70571) 95455! 70048) 51411 3306|3483752137 12 Months 
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AUTOMOTIVE NEWS, SATURDAY, FEBRUARY 11, 1939 


New Passenger Car Registrations, 12 Months Total, 1938-1937 


Figures in this table are supplied by R. L. Polk & Co., New Jersey Motor List Co., and Sherlock & Arnold 
GENERAL MOTORS FORD NON-AFFILIATED 









CHRYSLER 





































































































































































































































































































































































































































































































































































































n me 
e £ P x of 
% 3 On « STATES 
o =_ > a 
q|§ é Ss 2 g f 
= ie 5 oe 2 z fo 
zs le = 1) 6 2 be 
oto © oe = 2 pl 
Alabama 38) 283/218) 1043, 2483' 3947] 1141 61 6754 85, «4585 697,—«9323] 4803, 9281, 4976) LN AZ1153 297159131 9} 19427 )°38 Alabome 
| ‘37, 382 406, 2189 3936 6913) 1174 59 11195, 149 1097 1222 14896] 10217, 141 10358 «14 «1162320515256 «488 s14] 349364°37 
sf Arizona . 738) 183 169 420 951 +1723) 578 36 «1727 «58 += 281+«240-=«2920) 1222, 93, 30) «1345) = 32s«sGT)=138) 204138) SAT] 673438 Arizona |" 
37] 457/335, 940, 1877, 3609] 758 33 3239 © 97-570 5625259) 2094 145 | 99391 67 363 302 274 «225 «21410 -:12562 4°37 Me 
> [era <a, di . a  i——  —“— ii aan: ote : —— —_—"  : a Tk Cc 
Arkansas 38) 192) 120, 680, 1599) 2591) 586) 34 4361 41 318 456 5796] 3278 65 21| 3364 3. 94 108 163 84 37 4] 1224 138 Arkansa; | 
'37) 359) 209) 1296) 2849) 4713) 701/ 20, 5705' 86 608 967 8087] 5709 131 5a40f 40-2773 201) 241 171-—Ss10f«:19793 1°37 
California 38) 4416) 4408) 9461, 21128 39413) 13716) 1167| 32037, 1446 8651 8792 65809] 22592) 2013 591 25196 625) 2801 1985 4331 5570 1909 3721 148011 °38 California | be 
'37{ 7230! 7245! 20443) 31134) 66052{ 18316 1289) 49120/ 3164 17115 17268 106272) 38324 2574 | 40898) 1360 4253 3698 6751) 6964 9190 637] 2460751°37 
Colorado 38) 399| 3311 932 2181) 3843] 1512 77 4824) 130, 897 724 81641 3690! 186 84 3960] 38; 565 309 379 304 117 20) 1769° 38 Colorado | 7 
'37[ 927, 678| 2274) 4458| 8337] 1978] 82| 7429| 234| 1798| 1535 13056] 6799 286 7085} 125. 1278 834 644 617 495 34) 32505]'37 W 
Connecticut x 616| 673) 1518, 4390 7197] 3209, 295| 4714) 372; 1494 1850 1195: 3652) 255 115) 4022) 85 511 479 «1230 660) «10857 26282 738 Connecticur | 
___*B7f_ 1222/1500) 4361/7108 14191f 4019 304) 8933! __730| (2799! 3689 204741 8300 324 8624] 566 1275 1249 2699 1306 831 53] 51268 )'37__ a it 
Delaware 938) ~—«87|~=«74) «222 ««603) 986) 6G1) 45) (1445) 53; 406) «435 35 902 36 10 948 1 68 68 25 7 19 6) 54297°38 Delaware |‘ 
'37{ 253/ 125, 503; 1062 1943] 746) 65 2420; 112 795) 762 4900) 1900 60 1960 8 19 69 381 146 138 8] 9748]'37 fic 
Farnam ecko nie conni alertness a ns ee a - ew 
Florida 498! 292) 1172) 3835, 5797) 2334) 256 5422 324) 1082 1066 10484) 5884) 519° 108 6511) 73 876 418 894 472 396 181] 26102138 Florida 
“a 867, 571! 2411/ 5781| 9630] 2600/ 190, 9611 558, 2271) 2040 17270] 10415 715 11130) 206 1504 471 1503 5211026184) 43445 4°37 , 
) ———- - -~ ——- S$. Ss : cocaine ——~ | 0 
Georgia °38] -348| © 282| | 1089] 3343) 5062) 2001! 128) 6596) 209] 1185! 778) 10897] 6515 253 84| 6852) 27, 654 376 711 508) 151) 81 25319 '38 “Georgia | ¢ | 
'37] 814) 554| 3081| 6368| 10817 2284 132 11786 377| 2378 1912 18869] 13856 420 14276 74 1300 697 1431 874 453 32) 48823] : 
Idaho 157; 104; 354) 1034) 1649) 402) 14) 1853) 19] 287; 231) 2806) 1503) 76 20) 1599) 34 357 107° #62 215 51 y 6883 38 Idaho | <0 
37] 361} 241) + 887| «1751. 3240] 540 9 3733; 29, 637) 517 5465) 3406 131 3537] 82 691 285 176 492 164 14139] Fi 
Illinois 38] 3189] 2995| 7819| 19546) 33549] 12577| 840 30879| 1223 6706 7623, 59848] 24290 1256) 3571 25903] 309 2705 3242 4266 3173 © 791) 128] 13391" 38 Hlinois | ha 
'37| 7022) 6395 20646 32767 66830] 15359 971 47842 2339 14159 17012) 97682] 52847 1909 54756] 945 6024 7921 7732 5387 2532 396) 250205]'37 ag 
Indiana *38] 1320| 1139| 2684) 9349) 14492] 4232) 237 14370) 384, 2800 2608 24631] 11153' 384 146 11683] 125) 1374 704 923 1869 485 53] soa Indiana | 8° 
‘'37[ 2992 2827] 8167, 17587] 31573] 5696 218 27118 700 6970 7950, 48652) 28424 628 29052] 357 3863 1978 1989 4034 2336 136) 123972137 By 
intent . : eects Sc rase eek cates eaenghe takes eeae nanan . a 
lowa 38) 719, 414) 1926 6146) 9205) 2629, 62 15659 131| 1509) 1984, 21974] 12475 222) 144 12841] 101 998 668 493 916 266 27) 47189" lowa a 
'37| 1263 757 3583 8227 13830] 2971 72 20276 224 2603 3683 29829) 18113 333 18446] 235° 1768 1293 8361214730154 a196 1: 37 ir 
Kansas 38) 494) 410; 1129, 3759 5792) 1539) 47° 8664 87| 1048 1334 12719} 6209 182 76 6467) 40 907; 399 339 4¢€2 © 172 4] 2730 138 Kansas 
'37{ 1114] 924 3170| 7168 12376 2284 50 16584 182 26291 3333 25062! 13170 272 13442) 119 2257 987A MG 504 AT BIE 37 KF 
Kentucky 38] 544) 252° 1327| 3733) 5856] 1424 62 6965 126, 950° 1051, 1057>| 4652 110) 94) 4856] 25 469 246 411 308 136 19] 22906738 Kentucky 
'37] 1015, 577 3237 5939 10768] 1802 79) 10502 252) 1741 2069' 16445] 10229 172 10401] 105 912 548 «9946 «6631. = «620—s15 41391137 
Louisiana 938] 390 242) 1253) 3300 5185) 1327, 72° 7263) 79 788 821, 10350) 7165 257 146 7568) 14° 444 215 362 437 246 ©21) 24812 /°38 Louisiana 
'37) +702 325! 2293 4630! 7950) 1330| 57 9264 175 1379 1042 13247) 9950 292 10242] 30 648 483 595 525 403 51) 34097437 
Maine 38] 237| 203) 592) 1621| 2653] 977; 61 2616) 110; 629) 899, 5292] 1865 84 12) 1961] 30 363 182° 260 230 65 2) 1102 738) Maine 
'37[ 457, 403° 1385 2516) 4761) 1206. 69) 4339 197) 1181 1659 8651| 3925 143 4068] 113 718 496 572 433.230 6) 20046 [37 
Maryland | ‘i 755 444 1591/ 4692/ 7482] 2741) 121) 7223! 229! 1114) 1376) 12804] 4268 129, 64 4461) 50 525 353 884 525 233 14] 2°33 ['38 “Marytana | & 
; 1418’ 880 3291) 6555 12144] 2916) 147 11406) 408 2110 2804 19791] 961 278 9899] 120 1079 493 1521 774 507 43) 46371°37 Co 
Massachusetts *38] 1373| 1101; 4047) 10641| 17162) 6284) 455 12304) 862) 4788 3865 28558] 10413 558 156 11127] 131 1383 1426 2349 1194 238 114) 630t.[°38 Massachusetts | °° 
'37| 3057, 2098 9701 15032) 29888] 7249 602 21866) 1561 8686 7893 47957] 22283 809 23092| 613 2690 2909 4931 2347 1155 120) 11560: [°37 of 
Michigan 3°] 1855) 1269) 4109) 11592 18825] 9322) 500 20345) 902; 3904 4833) 39806] 19958 1007. 808 21773) 231, 2475. 1100) 1617 926 291 4140) #717138. ~~~ ~SMiichigan ‘| °° 
'37| 4163| 4137 15206) 27443 50949] 14936 482 49038 1787 11802 16373 94418| 72023 1807 73830] 900 7597 3387 5694 1802 2755 127) 24115 9°37 pli 
38) 1032| 838| 2124) 8018] 12012) 3356) 113) 15585] 200, 1748) 2172) 23174) 12451 306 119) 12876) 69, 994 1064 928 1150 342 Sal 520 738 “Minnessts | 
'37| 1993 1747, 4955 11204 19899] 3693 113 20148, 324 3241 4600 221191 22459 493 22952] 267° 1870 1811 1418 1609 898 31] 8287¢J'37 bit 
Mississippi 38) 137; 103; 459| 1578) 2277) 741) 20; 5180} 32) 377; 406) 6756) 4171: 90; 57 4318 1} 74 «102; «3975' «37,6 4) 1367°738 = = —s Mississippi | 
'37/ 271) 197) 955 2905| 4328{ 892 12, 7928 611 561) 820 10274{ 7021 116 7137 2 305 177 195 92 130  6| 22646/°37 an 
Missouri 38] 1020| 1060 2665! 8279 13024] 3423) 203! 17738) 316| 2640! 2425) 26745] 10831! 454  98' 11383] 77 814) 999 1248 780 448) 25) 5554338 4 Missouri | 2” 
'37| 1618 1980) 5812) 12813' 22223] 4237 204) 25331; 588 4546 4778 39684] 20137 621 20758] 240 1564 1202 1965 1364 909 56] 899°; '37 lee 
ietielitaaaea main mae i Urn em se’ 
Montana "38 «331! 154) 525! 1330| 2340) 719) 18) 2632;  43| 474) 272] 4158) 2289, 101; 18° 2408) 15; 321 325: 223 297 63 4) 1015" 1°38 Montana | wy; 
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of a car he always has felt is just 
what the masses want—looks, per- 


We 
on the road now and we want 50.” 


| his field force. have 26 men 


formance, cheap to operate and | 
below the “Big Three” jn list 
price. 


FRAZER TOOK over in Toledo 
two weeks ago, since which time 
he has had a chance to count his 
chips. He has found that since 
Nov. 22 up to Tuesday, when I 
dropped in on him, deliveries had 
been 7,172 units. Not bad when 
you stop to figure that the °38 
model output was but 20,000. 
Willys did not get into 1939 pro- 
duction until after the shows, so 
it really was off to a slow start. 
Now, however, Frazer feels con- 
fident that the model year will net 
him close to 50,000. 


“If I can get only one percent 
of the used car market, which was 
6,000,000 last year, that will give 
me 60,000 and we ought to make 
some real folding money,” said 
Frazer. “We're after dealers. We 
have 1,600 now, whereas a year 
ago we had 2,400. And we are 
going to build up that dealer body. 
By spring Maury Golden, general 
sales manager who came with me 
from Chrysler, expects to double 





Ford of Canada 
Officials Honor 


Campbell at Fete 


WINDSOR, Ont.— Wallace R. 
Campbell, president, Ford Motor 
Co. of Canada, Ltd., who recently 
completed one-third of a century 
of service with the company, was 
honored at a luncheon held in the 
plant dining room last Friday. 
The function also marked his 
birthday. 

Executives, department heads 
and branch managers participated 
and presented Campbell with a 
leather - bound encyclopedia in 
several volumes. The presentation 
was made by G. E. Dickert, vice- 
president, whose record of service 
almost equals that of the presi- 
dent. 

Campbell, a native of Windsor, 
entered the employ of the com- 
pany Aug. 22, 1905, and his serv- 
ice has been continuous since that 
date. He was made president in 


1929. His third of a _ century 
record was completed last De- 
cember. 


THE PRESIDENT got the feel 
of his new job when he made a 
few calls last week. He held 
dealer meetings in New York, 
Philadelphia and Boston. In New 
York he had 214 present and per- 
sonally he picked up orders for 
200 cars, he told me. In Phila- 
delphia 136 turned out and in 
Boston 105. The new president was 
told by his eastern dealers that 
they have no used car problem, 
that if the trade-ins are properly 
conditioned they are easily moved. 
Frazer has been listening to the 
West Coast sirens about the balmy 
weather out there and _ business 
possibilities, so he expects to go 
to California within a couple of 
weeks. 


* * * 


WHEN WILL the 1939 national 
automobile show be held? That’s 
something that will be discussed 
by the sales managers committee 
of the AMA which is scheduled for 
Tuesday, they will come to a de- 
cision on this most important 
question. My guess is that the date 
favored will be around Oct. 12, a 
month earlier than the last one. 


Back of the scenes there has 
been a lot of questionnairing, 
which has brought into the picture 
the Show Managers Assn., mem- 
bers of which have been asking 
opinions as to the proper time to 
hold the next show. Also they 
have been asked to agree among 
themselves to leave open the week 
of the national show—no conflict 
of dates such as muddied the 
waters last year when something 
like 16 local shows ran simultan- 
eously with the Grand Central 
Palace affair. It looks to be as if 
the manufacturers will gain this 
point. 


ONE OF the reasons I have 
heard bearing on the Oct. 12 date 
is that it will enable the manu- 
facturers to catch the tail-end of 
the two fairs—New York and San 
Francisco—show their 1940 prod- 
ucts at both expositions and also 
display in the automobile shows. 
One hardly can blame them for 
this. So far as New York is con- 
cerned, it would seem as if show- 
ing at the fair would do away 








AT LUNCHEON honoring Wallace R. Campbell, president, Ford Motor Co. 
of Canada, Ltd., held last week in the Ford dining room in Windsor, Ont 
Left to right, Campbell; Miss G. E. Falconer, Mrs. Campbell and G. E. Dickert. 


vice-president of the company. 
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‘with the 





| 


}as part of a program which legis- 


necessity of costly dis- 


plays in the hotels. 

* * ik 
LISTENING AT _ keyholes, I 
hear through my good ear that 
there is a movement on foot to 
restore to the New York calendar 


the annual dinner of the members |! 


Chamber of Commerce. 
That used to be the occasion of a 
roundup of every factory execu- 
tive in the who's who of the auto- 
mobile industry. At the NACC 
dinner it used to be you would 


'of the AMA, formerly staged by | 
| its predecessor. the National Auto- 
' ° 

mobile 


| 
| 
| 


see all your old friends, and the | 


pep Al Reeves put in the 
gram made it well worth any- 
one’s while to get a ticket some 
way, even if it had to be by hook 
or crook. One 
was used for giving up the dinner 
was that there wasn’t a ballroom 
in New York City big enough to 
hold all who wanted to attend. 
Mebbe so, but it should be first 
come, first served. I for one would 
like to go to such a dinner again 
and chuckle over the awards of 
the papier mache medals to six or 
seven of the brass hats for major 
achievements during the preced- 
ing year. 

So I await next week's decision 
with bated breath. I hope I am 
right in my reading of the tea 
leaves. 

* * * 

POOR BILL CUMMINGS, win- 
ner of the 1934 Indianapolis 500- 
mile race, died Wednesday with 
his boots on, so to speak. He 
crashed the guard rail of a bridge 
just outside of Indianapolis, his 
home town, the car rolling over 
several times before landing in 


the creek. I doubt it was real 
speed that caused the accident. 
I'd blame it on the icy roads 


which even a great driver like Bill 
couldn’t conquer. I doubt if it was 
crazy driving or recklessness that 
caused the accident. 

oe a 4 

IT IS a matter of record that 
there have been few fatalities 
among race drivers on the open 
road. One I do recall, though, was 
most unusual—Lewis Strang’s ac- 
cident. Strang was one of the 
champions of his time — around 
1910, after the Indianapolis speed- 
way had been resurfaced with 
brick. Strang went out on a big 
Fiat and cracked the American 
mile record. It wasn’t long after 
that he was a participant in a 
Wisconsin reliability, where the 
speed limit was around 25 miles 
an hour. 

Strang came up to a farmer 
driving a horse and buggy. The 
horse became scared and Lewis 
went into low gear and cut over 
into a shallow ditch. The car 
turned over and the man, who 
had smashed so many speed rec- 
ords, was killed. He was driving 
at about four or five miles an 
hour at the time. 








N. J. Passes Bill Diverting 
$2,500,000 of Road Fund 


TRENTON, N. J.—Account-jug- 
sling legislation, embodying indi- 
rect highway fund diversion 0’ 


| 32,500,000, was passed under sus- 


of the alibis that} 


pro- | 


eee 


pension of rules by both branches of | 


the state legislature here this wecl 


lative leaders claim solves the 
»Yroblem of meeting the state's 
hare of unpaid 1938 unemploy- 
ment relief obligations. 


pas De 
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IN SAN FRANCISCO to inspect Firestone’s exhibit in the Ford Building on 
Treasure Island at the Golden Gate International Exposition and to hold a 
sales conference with executives from all Pacific Coast points, was L. R. Jack- 
son, vice-president and sales manager of the Firestone Tire and Rubber Co. 
Shown on their arrival are, left to right, H. D. Tompkins, Pacific Coast sales 
manager of Firestone; Mrs. L. R. Jackson, L. R. Jackson, and T. B. McCarty, 


San Francisco district manager. 





Edgewise 
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chance to refine the format, I am 
sure the book will have a great re- 
ception.” 


M. F. Darr, Darr Equipment 
Co., 3211 Fullerton Ave., Chi- 
cago, Ill. 

“A copy of your February issue 
has just come to my attention and 
I would like to ask if I may have 
two copies for my salesmen. After 
looking your publication over, I 
believe it will help us sell our line 
of equipment which is streamline 
and modern in every respect, and 
your magazine makes an appeal 
for modernization.” 

L. J. Seelig, Buyer, Acme A. 
R. Co., Lead, S. Dak. 

“Your February issue of ‘Auto- 
motive Service’ is great. What will 
be the subscription price of it? 
Enter our name in care of me and 
send the bill. P.S. We take your 
Automotive News.” 


* ae 


A. C. Gropp, Manager of Sales, 
The Herbrand Corp., Fremont, 
Ohio. 


“I am very much interested in 


NEW PLYMOUTH passenger car 
conversion adapted for light delivery 
use. Removal of the back seat opens 
up exceptional load space all the way 
to the rear deck lid in back. A sliding 


| gate in the steel mesh screen, avail- 


able as extra equipment, allows 
equally convenient access from the 
front. 








your new illustrated booklet for 
service men, and will appreciate 
it greatly if you will send this 
publication regularly, directly to 
my attention.” 
eS ok te 
Chas. A. Butzow, Proprietor 
Butzow Bros. Garage, 330 Elm 
St., Sycamore, Il. 
“Very interesting magazine.” 
tk w a 
H. R. McMurray, Service Man- 
ager, H. J. Harrington Chevrolet 
Co., 215 W. MX St., Findlay, O. 
“T personally think this news is 
a wonderful help to any service 
manager and his mechanics. I 
would like to receive this Service 
Magazine every month.” 
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EVER READY 


NICKEL ANSWERS EVERY CALL 





Fire-fighting equipment can 
have no alibi. It must always be 
ready for emergency use. Amer- 
ican-LaFrance takes no chances 
on materials which make up ma- 
jor units of its fire-fighting equip- 
ment. Only highest grade mater- 
ials will do, to be fashioned into 
mechanisms incorporating the most 
modern improvements. Among 
other vital units, Nickel cast 
iron compositions are used in im- 
portant parts of both engine and 
truck. Nickel cast iron is alo 
used in the hard-working pump- 
ing unit which is a feature of 
American-LaFrance equipment. 
Nickel cast irons assure great 
strength, durability and resistanc 
to wear in fire-fighting equipmert 

or the family 
motor car. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





New Passenger Car Registrations, 4 States for January, 1939-1938 


Figures in this table are supplied by R. L. Polk & Co., New Jersey Motor List Co., and Sherlock & Arnold 
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1939 Delivered 
Price List 


Following is a list of new passenger car 
delivered prices for 1939 at point of manu- 
facture. Prices shown, with the exception 
nf Willve-Overland include standard eauip- 
ment and federal taxes, Willys-Overland 
prices do not include federal tax. Ford, 
Mercury and Lincoln-Zephyr prices do not 
include transportation or taxes. 

BANTAM—Cpe., $399; spec. rdstr., $449. 
stand. rdstr., $479; deluxe rdstr.. $525; 
4-pass. speedster, $497.50; deluxe speedster, 
$549; station wagon, $565. 

BUICK, Series 40 — Bus. cpe., $894; sport 
cpe., $950; 2-dr. tour. sed., $955; 4-dr. 
tour. sed., $996; conv. cpe., $1,077; sport 
phae., $1,983. Series 90—4-di. tour. sed., 
$1,205; sport cpe., $1,175; 4-dr. town sed., 
$1,246; conv. cpe., $1,343: sport phae., $1.- 
113. Series 80—4-dr. tour sed., $1,543, with 
trunk, same; formal sed., $1,758; sport 
phae., $1,406. Series 60—2-dr. tour. sed., 
oa 8-pass. tour. sed., $2,350; limousine, 

CADILLAC, Series 39-61—Cpe., $1.610; 
tour. sed., $1,680; conv. cpe., $1,770; 5-pass. 
conv. sed., $2,170. Sixty Special—Tour. sed., 
$2,000. Series 39-75, Fleetwood — 5-pass. 
tour. sed., $2,995; 7-pass. tour. sed., $3,- 
210; 2-pass. cpe., $3,280; 5-pass. cpe., $3,- 
380; 5-pass. town sed., $3.635; 2-pass. conv. 
cpe., $3,380; S-vass. conv. sed., $3,945; 8- 
pass. tour. sed., $3,105. Series 39-90 Six- 
teen—$5,140 up. 

CHEVROLET, Master 85—Bus. cpe., $628; 
coach, $648; cpe. pickup, $669; town sed., 
9669; sed., $689; spt. sed., $710. Master 
Deluxe—Bus. cpe., $684; coach, $699; 4- 
pass. cpe., $715; town sed., $720; sed.. 
$745; spt. sed., $766. 

CHRYSLER, Royal—Cpe., $918; Vict. cpe., 
$970; 4-dr. sed., $1,010; 2-dr. sed., $ 
Royal Windsor, $1,075. Imperial—cpe., $1,- 
123; vict. cpe., $1,160; 4-dr. sed., $1,198; 
2-dr. sed., $1,165; New Yorker. $1,298; 
Saratoga, $1,443. 

DE SOTO, Deluxe—Bus. cpe., $870; cpe., 
$925; 2-dr. sed., $930; 4-dr. tour. sed., $970; 
Custom—cpe., $923; cpe., with aux. seats, 
$978; 2-dr. tour. sed., $983; 4-dr. tour. sed., 


$1,023. 

DODGE—Cpe., $756; deluxe cpe., $803; 
opera cpe., $860; 2-dr. sed., $815; deluxe 
2-dr. sed., $865; 4-dr. sed., $855; deluxe 
4-dr. sed., $905; 7-pass, sed., $1,095. 

FORD, 60 h.p.—Coupe, $580; tudor, $620; 
fordor, $665. h.p.—Coupe, $620; tudor. 
9660; fordor, $705. Deluxe—Coupe, 9680; 
tudor, $720; fordor, $765; conv. coupe, $765; 
conv. sedan, $895. 

GRAHAM—Combination cpe., $940; 2-dr. 
sed., $940; 4-dr. sed., $965. N.B.—Super- 
charger equipment group, $130; custom 
equipment group, $130; either or both of 
equipment groups may be added to above. 

HUDSON, 112 Deluxe Serles—Util. coach, 
$725; 3-pass. cpe., $745; util. cpe., $750; 
tour. brough., $775; Vict. cpe., $791; tour. 
sed.. $806; conv. cpe., $886; conv. brough., 
$936. Six Serles—3-pass. cpe., $823; tour. 
brough., $856; Vict. cpe., $869; tour. sed., 
$898; conv. cpe., $972; conv. brough., $1,032. 
Country Club Six Series—3-pass. cpe., $019; 
tour. brough., $960; Vict. cpe., $967; tour. 
sed., $995; conv. cpe., $1,052; conv. brough., 
$1,115. Country Club Eight Series—3-pass. 
cpe., $1,009; tour. brough., $1,049; tour. 
sed.. $1,079; Vict. cpe., $1,051; conv. cpe., 
$1,138; conv. brough., $1,201. Ceuntry Club 
Custom Eight Series—Tour. sed., $1,174. 
Big-Boy Series—Tour. sed., $884. 

HUPMOBILE, Skylark Six—Flagship. $895; 
Mainliner, $975; Cruiser. $1,075; Cosair, 
$1,145. Senior 8—Deluxe 4-dr. sed., $1,145; 


ec custom 4-dr. sed., $1,245. 


LASALLE, V-8 Series 39-50—2-pass. cpe., 
$1,280; 5-pass. 
tour. sed., $1,320; 2-pass. conv. cpe., §$1,- 
395; 5-pass. conv. cpe., $1,800. 

LINCOLN-ZEPHYR — Cpe., $1,320; 2-dr. 
sed., $1,330; 4-dr. sed., $1,360; conv. cpe., 
$1,700; conv. sed., $1,790. Custom — Cpe., 
$1,450: cpe.-sed.. $1,480; 4-dr. sed., $1,510; 
town lim., $1,700. 

MERCURY V-8—Sed., $916; town sed., 
$987; sed.-cpe., $087; apt. conv., 9 618. 

NASH, special Nash LaFayette serics— 
bus. cpe., $770; 2-dr. sed., $810; 4-dr. sed., 
6840; 4-dr. sed. with tr., $840. Deluxe 
series—all-purpose cpe., $860; Vict. sed., 
$855; bus. cpe., $825; 4-dr. sed., $885; 4-dr. 
sed. w. t., $885. Ambassador Six series— 
all-purpose cpe., $960; Vict. sed., $955; bus. 
cpe., $925; : ; 4-dr. sed. w. t., 
$985. Ambassador Eight series—all-purpose 
cpe., $1.120; Vict. sed., $1,205; bus. cpe., 
$1,175; 4-dr. sed., $1,235; 4-dr. sed. w. t., 
$1,235. 

OLDSMOBILE, Series 60—Bus. 
club cpe., $833; 2-dr. sed., $638; 4-dr. 
$889. Series 70—Bus. cpe., $840; 
$891; 2-dr. sed., $901; 4-dr. sed., $952. Series 
80—Bus. cpe., $920; club cpe., $97 
sed., $992; 4-dr. sed., $1,043. 

OVERLAND—Speedway: Cpe., $560; 2-dr. 
sed., $580; 4-dr. sed., $595. Overland 
deluxe: cpe., $610; 2-dr. sed., $630; 4-dr. 
sed., $655. Willys 48—cpe., $495; 2-dr. sed., 
$535; 4-dr. sed., $555. 

PACKARD. Six—Bus. cpe., $1,000; club 
cpe., $1,045; conv. cpe., $1,195; 2-dr. tour. 
sed., $1,065; 4-dr. tour. sed., $1,005. One- 
Twenty—Bus. cpe., $1,200; club cpe., $1,- 
245; conv. cpe., $1,390; conv. sed., $1,700: 
2-dr. tour. sed., $1,265; 4-dr. tour. sed., 
$1,295; Limousine, $1,955. Super Eight— 
Club cpe., $1,955; conv. cpe., $2,180; 4-dr. 
tour. sed., $2,035; conv. sed.. $2,435; limou- 
sine, $2,600. Twelve —Cpe., $4,140; conv. 
cpe., $4,375; club sed.. $4,255; formal sed., 
$4,865; 4-dr. tour. sed., $4,155; Victoria, $5,- 
230; limousine, %4,690. 

PLYMOUTH, Roadking Line—Cpe., $645; 
2-dr., $685; 2-dr. tour. sed. with trunk, 
$699; 4-dr., $726; 4-dr. tour. sed. with 
trunk, $740. Deluxe—Cpe., $725; cpe. with 
r.s., $755; 2-dr. sed., $761; 2-dr. tour., $775; 
4-dr., $791; 4-dr. tour., $805. 

PONTIAC, Quality Six—Cpe., $758; spt 
cpe., $809; 2-dr. tour. sed., $820; 4-dr. tour 


sed., $866. Deluxe Six—Cpe., $814; spt 
cpe., $865; 2-dr. tour. sed., $871; 4-dr 
tour. sed., $922; conv. cpe., $993. Deluxe 
Eight—Cpe., $862; spt. cpe., $913; 2-dr. 


tour. sed.. $919; 4-dr. tour. sed., $970; conv 
cpe., $1,046. 

STUDEBAKER, State Commander — 3- 
pass. bus. cpe., $875; 3-pass. custom cpe 
$900; club sed., $955; cruis. sed., $965. 
State President—3-pass. cust. cpe., $1,035; 
club sed., $1,100; cruis. sed., $1,110; conv. 
sed., $1,400. 
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Actual top and bottom prices on 1935, 1936 


° * 
wotiet eet concen | ~Used Car Selling Prices | pe i.citut iim, Bem 
only used in this comparison, Newspapers co- Dispatch; Cincinnati Post; St. Louis Globe 
operating include: Boston Globe; New York (As Advertised, Week Ending Jan. 28, 1939) Democrat; Denver Post; Los Angeles Daily 


News. Examiner; Seattle Times. 























Times, Journal - American, World - Telegram; 
A, 
MAKE Boston N.Y. Pittsbrg. Phila. Cleve. Detroit Chicago Cinti. St.Louis Denver Los Ang. Seattle Nat. Ay. 
Buick “40” 38 | $745-$795|$625-$725|$ '$725-$775 |$675-$725 $645-$695, $695-$795 |$675-$795|$725-$765|$745-$795 |$795-$900 $825-$895|$716-$79 
- ioe i ona 37] 645 | 595- 675| 595- 625| 595- 645| 575- 595, 565- 585) 565- 645| 625- 695| 625- 675| 625- 695| 625- 695, 695- 725, 608- 660 
cecaumtagi ase ot 2 36) 395- 475| 525 | 425- 525| 425 —«| :385— 465| 395- 445| 445- 495| 445- 465| 495 | 495 — |: 450- 565) 575- 595; 444- 505 
Buick “50-60” "38 | |387 | ;95 | | 765- 825| 795- 875) l l | 895-1000| | 834- 911 
37] 695 | 695- 745| 675- 695; 665 | 695 | 645 | 65 | |745 | | 6T1— 729 
ee 36 | | 495- 525| 445- 465) 445 | | 495- 545) | |345 | | 470— 529 
Chevrolet Master Deluxe 38] 575- 595| 575- 625| 579 |: 525— 595| 565- 695| 525- 5665, 595 | 495- 565| 565- 625| 595 | 665- 695| 675- 695| 576- 625 





°37| 445- 475| 395- 445) 435- 489, 425- 485) 395- 495, 425- 445; 445—- 475] 425- 450| 449 | 525— 545) 525- 565] 545- 575; 453- 495 











36] 375- 395| 295- 335| 325- 365, 325- 345| 275- 395| 285- 325| 325 | 325- 375| 325- 345| | 395- 445) | 325= 370 

Chrysler Six "38| 695- 745| 650 | 675 | 645- 695| 675- 695| 625- 645, 645- 675) | 725— 745| 675 | 725— 795| | 673- 708 
"37| 565- 595| 497- 595| 495- 550) 475- 595; 480- 595| 495- 545| 525- 595| | 595— 625| 595 | 595 | 625 525= 592 

'36) 425- 465| 395- 425| 365- 415| 375- 395| 349- 425) 425 | | | 445 | 495 | 495 | sj: 39%— 44s 

Chrysler Eight 38] (775 | 745— 825) | 695- 725) | 745 | | | | | | 845 | 728= 792 
a sae "37| 595- 625) | 525- 585| 595- 625) | 595 | | | | 675 | 578- 628 

"36| | 425- 445) | 495 | | 445 | | | | | | | 435= 470 

De Soto "38| 645- 695) 675 | 675- 679| 645- 665) 595- 645) 595- 695, 685 | | | 695- 795| 725- 765) 65u- 703 
"37| 545- 595] 450- 497) 475- 495] 485- 575) 435- 535) | 595 | 495 | 606 | 545- 595] 595 | 595- 625] 513- 569 

"36] 445 | | 345- 375| 395- 425, | ; | 375- 420) 425- 445) 425 | 495 | 495 402- 442 

Dodge 7 a ’38| 625- 675| 595- 695] 669 | 625- 675; 620- 695, 625 | 665 | | 645— 675, | 625- 745) 695- 745, 635- 697 
"B7| 525- 575) 495- 575) 475- 495, 495- 575| 475- 585| 415- 425; 525- 585| 440- 575| 525- 595) 565 | 545- 595| 625 | 498 564 

*36] 425- 445) 375- 425) 350- 395; 425 | 345— 445) 275- 325| 325- 365, 395- 445| 375- 425) 425 | 469— 495| 475- 495, 385- 426 

Ford Standard | | 445- 525| 435- 485| 475- 545| 395- 525| 449- 487| 525 | 449- 495, | | 545- 565, 575- 595, 471- 527 





| 395- 465, 425 | 324- 374 
| 325- 345| 225- 257 


8 295 395) 285 |: 295~ 325) 345- 365, 275- 325, 285- 325, 375- 395) 325- 345, 365, 
36] 195- 210) 175- 245) 195- 245| 225 | 195- 225, 225 | 245- 265| 245- 295) ! 
38) 575- 625, 575 =|: 495-545) 525- 595| 550- 595| 545- 565| 545- 595| 495- 565| 545- 595| 585- 625| 689- 695| 625- 695| 563- 610 


*37| 425- 445) 375- 425; 375- 425) 395- 425| 395- 440} 345- 425, 425- 465| 390- 425| 465 | 455- 495| 549- 575, 525- 575, 427- 466 


Ford Deluxe 

















36] 325 | 295- 335| 295- 325, 295- 325, 320- 345| 245- 265; 345 | 325- 345| 395 | 425 | 395- 465| 395- 465; 324- 369 
ns ll aU l l | 875 | (395 | 875— 895 
37) 495 | 325, 365, «375~ 395, ’ | 45. ~«(|385~=C*«S i | 500 | ~ | 362— 484 
‘36 | l [195 | 325-345) =| 245-295, 295 | ee | ; | 255- 312 
siucson Six Se cena (625 | 675- 715; | 625- 645) ’ | | 695 | | 640 685 
37] 465- 525; | 545 | 425- 445, 525 | 465 | 569- 595) | \ | \ | 481- 527 
36 | 445 | 245- 345) 325- 365) 295 | 245 | 385 | | | |_278— 385 


Hudson Eight | | ’ | 725— 870 
l | 622- 673 


425- 452 


38) 725— 765) | | | 975 j | i 
37] 645- 695) 650 | 675 | 645 | 595 | | 
36) 425- 445) 460 | | | 





Hudson Terraplane 38] | | | 595~ 675) | 565- 595; 595 | 495- 575| 625- 650; | 645- 695| 675- 695| 600- 648 
37) 465- 545) | 325- 395) 395— 465) 425 | 425— 445) 425- 495| 465 | 445- 525) | 575- 595) 575- 595) 454— 503 

36) 345 265- 295) 295- 335| 295- 345] 225 | 395 | 365 325— 395) | 425— 445) 311— 368 

LaSalle °38] 995-1045; 995 | | 845- 895|1050 | 785— 825, 895- 925) | 875— 945) 945 | | | 890- 954 
37) 725 | 650- 795] 695 | 675— 725) 645- 825) 625- 645; 725- 745) | 765 | 795 | 795- 895| 775- 845) 701- 782 

aa = 585 | 495 | 475- 495) 495 | 425 | 445— 545] 475 | 575 575 495— 595) 565 | 472— 562 
| 1025-1075) | 795 | 945 | $25— 865) 1045 | 845 | | |1075-1145) | 913-1015 

*37| 645-725; 650- 695; 695- 745; 665 | 595- 645) 625- 675; 645- 695| 695 | 695 | 845 | 715- 835| 775- 895| 671- 745 

36) 550 | 495 | 495 465- 475, 495 | 445 495 595 595 595 | 545- 595) 491- 568 

$$ $$$$$____34)_i__1 395 400) 435395 425 | azs ams aes | | 
36) 375 i | 250 | 295 | 325 l | | | 465 | | 290— 385 

37] 565- 595) l | 475 ; | 445- 465; 445- 495) i | 575 | | | 482-532 

"36| 365-395) | 325- 345} | 475 | 395 | 445 | | | 465 | | 382— 420 
Oldssix "88 | 625- 665, 625- 725| 665 | 645— 665) 695 | 645- 665) 645- 665| 675 | 695 | 695 | 699- 795) 685- 725| 660- 700 
37] 545-595) 585 | 475- 595| 495- 595) 465- 495) 495- 525| 545- 595| 545- 595| 525- 595| 565 | 575— 645| 595- 645| 530- 596 

36] 425 | | 345- 385) 425- 455) 375- 425) 325 | 395— 425| 345- 445| 445- 465) 445 445 495 | 392— 442 

Olds Eight 38) 745 | 725— 795| 795 | 725— 745| 775 | 775-795; 775 | | 735 | | 895 | |_750- 805 
°37| 625- 665| 595- 645) 569- 626) | 525- 625] 545- 565, 625- 645) | 595- 625) | 665 | | 583- 633 

"6 | | 380- 400) 445 | 375— 495) ; | 535 | | 400— 476 

Pontiac Six 38] 675 | 685 | 675- 695| 625- 665| 595- 665| 625- 665; 695 | 645- 695| 645- 695) | 650- 725| 695— 725| 652- 692 
37) 495- 595) | 465- 495) 495- 565) 475- 560) 445- 525) 495- 565] 495- 545| 525- 595] | 575- 595| 595- 625| 506- 566 

36) 425 | 345— 365) 345- 395) 345- 450) 325- 345; 425 | 395- 445| 345 | | 445 475- 495| 375- 420 

Pontiac Eight 38) 725 | 695- 725) ;695 (72 | | 75 | | | | \ | 705~ 742 
37) 625 | 579 | | 595 | 545~ 590! | | | | | | | 562— 603 

36) 450 | | 425 | | | | | | | | | 425— 450 

Packard 120 38] | 825— 895) 895 | 875 | | | 865- 925 | 920—- 965|1045 l {1045 | 876- 975 
"37|_ 645- 665) 625—- 665) 575- 685, 625- 695) 525- 695| 545- 595| 625- 695| 645- 695| 625- 665| 695 | 665 | 765~ 795| 624- 686 

"36) 525 | 445- 595| 395- 475) 525 | 435— 495) 395- 425) 475- 495| 475- 495| 475- 495) 545- 625| 595- 645| 476- 517 

Plymouth Deluxe °38| 565- 625| 575 | 649 | 575— 595) 545- 575) 565- 585) 545- 595| 525- 565| 575- 595| 625 | 645~ 695| 625- 645) 574- 614 
37] 495 | 425— 495) 435- 465) 445- 475) 395- 495| 395- 425| 450- 475| 445- 525| 445- 495) 475- 495| 495- 565| 495- 565) 445- 498 


370— 395| 325- 395! 325- 369) 395 | 445- 465) 395- 425) 354- 388 





| 325- 375) 295- 325) 





345- 375| 325- 365) 385 

















Studebaker Dictator 38] 625- 645| 665 | 795 | 665 | 695 | 645- 685! | | 665- 695| 653- 703 
*37| 545-595) 585- 595) 475- 575) 475 445- 525 495- 545 | 595 | 595- 625| 517- 580 

™ *36) 425- 445) | 435 | 345 | 275 | 395 | | | 425- 465; 368- 422 

Studebaker President *38| 745- 785) | | | | | | | 745- 785 
37) +595- 625| 625 | | | | 645 610- 635 

"361 425- 465! 445 ! | 495 | | | | | | 435- 480 

Willys : °38| 425-445) 395- 425) 475 l | 445 | 495 | 422- 460 
so 37] 325 275 259- 295) 295 255- 295) 275- 345) 295 | 265 325 | 395 | | 274- 330 

"36| 225 | 175- 235} | 170 200 


135- 139] 195 





175 











National Average, All Makes, Jan. 28, $526-$582 
National Average, All Makes, Jan. 21, $517-$580 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 

clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 

prices have been compiled from published figures to establish the trend of the market and the resulting national index 
Where no prices are quoted, no car of make and model was offered during the period covered. 
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the 


th Dimension 


The News of Automotive Advertising 


By Pete Wembhofi 


Publicity 


Carl P. Adamshick, former 
city editor of the Toledo News- 
Bee, has been named by U. S. 
Advertising to handle publicity 
for Willys-Overland. 

For 16 years with the News- 
Bee, Adamshick was a city hall 
and political reporter before as- 
suming the city ed chair. He’s 
also been with the Toledo Blade 
on general assignments. 


Fishing 

Latest flicker bankrolled by 
Fisher Body (Arthur Kudner, 
Inc.), “Let’s Go Fishing” features 
Tony Accetta, U. S. pro bait and 
fly casting champ. 

Two-reeler, with running time 


of 20 minutes, is devoid of all ad- 
vertising except credit titles and 


will be issued in 16 and 35 mm.|referred to, you quote ‘Printers’ 
Will be distributed gratis,|Ink” to the effect that General 


sizes. 
only cost to user being express 
charges to and from Detroit. 


Campaign 

Nash’s spring adrive will be 
the largest in some years, cov- 
ering more than 1,500 news- 
papers on regular sked during 
the two-month campaign. 

Newspaper copy will be in 
addition to national campaign 


Hickman Heads 
Auto Trade Assn. 


In Indianapolis 


INDIANAPOLIS.—R. E. Hick- 
man, of Hickman-Oldsmobile, Inc., 
has been elected president of the 
Indianapolis Automobile Trade 
Assn., succeeding C. O. Warnock 
(Ford). Other officers include: 

W. R. Krafft, Monarch Motor 
Co. (Buick), vice - president; 
Browning Gent, (Lincoln-Mercury 
distributor), secretary, and W. A. 
B. Hanchett, Packard-Indianapolis, 
Inc., treasurer. 

Three incoming directors were 
also named as follows: Krafft, 
Gent, and H. E. Fadely, Fadely- 
Anderson, Inc. (Dodge-Plymouth). 
Other directors are A. R. Jones, 
Jones & Madley, Inc. (De Soto 
distributor); O. J. Litzelman, 
Litzelman-Morrison, Inc., (Willys- 
Graham distributor); Mort Martin, 
Martin Truck Co. (Stewart-Reo 
truck distributor), and Warnock. 


Used Car Dealer 
Law Changes Set 


MILWAUKEE.—As the result of 
a conference between Palmer E. 
Hanson, executive secretary of the 
Milwaukee Automotive Trades 
Assn., and Carl F. Zeidler, as- 
Sistant city attorney, plans are 
underway for the redrafting of the 
city’s used car dealer ordinance. 
Zeidler reported three main pro- 
visions will be written into the 
ordinance, one dealing effectively 
with misleading advertising, an- 
other requiring a $2,500 bond be 
Posted by each used car dealer to 
protect purchasers from loss, and 
the third that licenses may be re- 
voked after hearing by the council. 
he dealers’ license fee would re- 
Main at $25 annually. 


Mack Bus Sales Top 
$2,000,000 for Jan. 


LONG ISLAND CITY, N. Y.— 
Orders for Mack buses, amounting 
to more than $2,000,000, were re- 
ceived during January, it is an- 
nounced by F. F. Staniford, vice- 
President of Mack Trucks, Inc. 

Fifteen transit companies pur- 
chased 241 Mack buses during this 
Period. Also included is the recent- 
ly announced $500,000 order for 50 
Macks placed by W. F. Transpor- 
tation Co. of New York, which will 
be used in direct express service 
etween Manhattan and the 
World’s Fair Grounds. 





which has been running in lead- 
ing mags. 

In addition, Nash (Geyer, 
Cornell & Newell) plans to give 
its dealer body the support of a 
strong direct-mail drive, which’ll 
tie in with personal contact and 
telephone activity of salesmen. 


Question: 
As a subscriber to Automotive 
News for some time, I have 


learned to depend upon informa- 
tion contained in it. However, I 
am at a loss to reconcile the state- 
ment made Feb. 4 in 4th Dimen- 
sion relating to the amount of 
money spent by national adver- 
tisers. 

Naturally, we keep a_ closer 
check on the activities of the 
Chevrolet and Plymouth than we 
do on other lines. In the article 


| 








“IT’S AN ACE IN THE HOLE . 


Motors spent no money on Chev- 
rolet radio advertising in 1938 
and that the Chrysler organiza- 
tion spent no money on Plymouth 
advertising. 

We have heard a great deal 
about Chevrolet over the radio, 
and I am sure that Major Bowes’ 
programs advancing the advan- 
tages of Plymouth must have cost 
somebody something. What is the 
explanation?—Will G. Price, pres- 
ident, Price Auto Service Co 
(Ford), Wichita, Kan. 


Answer: 


Chrysler Corp.’s radio advertis- 
ing ($1,003,612 in 1938) includes 
plugs for all corporation divisions 
(Plymouth, Dodge, De Soto and 
Chrysler); is paid for by the di- 
visions according to the total 
wholesale value of their sales. 


Chevrolet’s ether advertising in 
1938 consisted of recorded and 
spot announcements, scattered 
over individual stations. Last 
week’s tabulation of radio ex- 
penditures included only national 
network accounts, because of the 
impossibility of obtaining com- 
plete figures from every individual 
station in the U. S. 


for Ford salesmen—a real sales clincher. It saves 
customers from scurrying around to a loan company 
and then to an insurance agent. They save time, and 
it costs no more to have Universal’s nation-wide 
service. Sol close the sale on the spot with Universal. 





““THERE’S A BELL-RINGING .. . 


sales argument in the Comprehensive Insurance that 
is part of Universal plans. I simply say that every 
customer receives a standard policy covering his 
equity, not the unpaid balance only. It also includes 
collision protection which is vitally necessary. 








OFFICIAL PRESS CAR at the San Francisco Exposition this year will be 
this deluxe Chevrolet, being presented to Clyde Vandeburg (left), director of 
public relations for the Golden Gate exposition, by Ernest Ingold of San 


Francisco. 





Fruehauf to Establish 
Branch in Richmond 


RICHMOND, Va.—(UTPS)—The 
Fruehauf Trailer Co. will estab- 
lish a branch factory and distrib- 
uting agency in Richmond within 
a short time, giving employment 
to approximately 100 workers. 





The trailer concern already has 
taken a lease on the old plant of 
the Richmond Engineering Co., 
which moved into larger quarters 
last year. The Fruehauf company 
has been represented here for 
some time by Carter Brothers, 
Inc., who will continue until the 
Richmond branch is opened. 


“I’ve closed many a sale 
with the special help of 
Universal Credit Plans” 


(SAYS A FORD SALESMAN) 


“IT’S THE SHOE THAT FITS EVERYBODY .. . 


Universal has made it easy for me to build and hold 
a large trade with farmers, teachers, salesmen, law- 
yers, doctors, and others whose income is adequate 
but irregular. They appreciate the flexibility and 


variety of Universal plans. 









‘io 
. 


7 
“MOST IMPORTANT OF ALL... 





Universal keeps me in close touch with my cus- 
tomers. That gives me a real edge on competition. 
Through this continued interest in my customer, 
Universal helps me build repeat business. Univer- 
sal’s nation-wide service costs no more.” 
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Early Dividends Indicate Larger Returns in 1939 


o- a 


GM Declaration, Earnings _ 
Give Wall Street a Tonic 


Special to Automotive News 

NEW YORK.—January offered 
definite promise that stockholders 
in the automotive industry this 
year will obtain a _ substantially 
larger return on their investments 
than in 1938. Dividend declara- 
tions thus far in February bear 
out the earlier trend and assure 
a large increase for the first two 
months. 

General Motors only this week 
declared 75 cents a share on its 
common stock, as against 25 cents 
a year ago this month, and that 
means this company alone will 
disburse well over $30,000,000 to 
its common stockholders, against 
something over $10,000,000 a year 
ago. 

Declarations of dividends by 
companies in the industry in oan 





Stock Averages 


Last This Year 
Week Week Change Ago 
24 motors 31.02 31.06 +0.04 21.93 
10 car-truck cos. 32.00 32.03 -+-0.03 23.11 
10 parts-acces. 25.40 25.60 +-0.20 20.31 
4 tire-rubbers 26.44 26.21 —0.23 20.94 


uary did not : reach a large volume, 
but an increase over a year ago 
was registered. The total was $3,- 
085,000, comparing with $2,690,000 
in the first month of last year. 
Car and truck companies declared 
$1,085,000, comparing with $1,570,- 
000 a year ago, while the parts 
and accessories group declared $2,- 
000,000, as against $1,120,000 in 
January, 1938. 

The GM dividend of 75 cents, 
declared this week, is payable 
Mar. 13 to stockholders of record 
Feb. 16. The company also de- 
clared $1.25 on the preferred, pay- 
able May 1 to stock of record 


Apr. 10. General Motors’ report of | 


earnings for last year and the final 





easy as this! 


When New 


York’s Grand Central 


you arrive at 
ler- 
minal. simply hand your bags 
to a porter and say “Hotel 
Roosevelt”. . . Hle will escort 
you through our private 
passageway, direct from the 


Ferminal to the Roosevelt 


lobby—where we will do the 
rest... Perfect convenience 
-- Quality meals. ..Thought- 
ful service And room 


comfort that) youll boast 


of back home—from 55. 





HOTEL 
RROOSEVELT 


BERNAM G. HINES, Managing Director 
MADISON AVE. AT 45th ST., NEW YORK 
Direct Entrance to Grand Central Terminal 
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; New 


| sho.ed 


quarter particularly proved to ke 
surprisingly good reading for Wall 
Street. The indicated result fo: 
the final three months was 7 cent 
a share better than had been esti- 
mated. 

It now is being forecast that for 
ithe year 1939 the corporation wi. 
earn around $3.50 a share on its 
common stock, as against the $2.17 
reported for last year. On this 
basis, it is also being estimated 
that the 75 cents dividend declared 
for the first quarter may be main- 
tained throughout the year unless 
there is a reversal in the business 
trend in the last half. The fact 
that the larger payment was made 
for the current period, however. 
was seen as a reflection of con- 
fidence in the outlook for good 
business for some time ahead. 

Other recent dividends declared 
in the automotive industry include 
the following: 

Motor Wheel, special of 40 cents, 
payable Mar. 10; Thompson Prod- 
ucts, $1.25 on prior preferred, pay- 
able Mar. 1; Timken-Detroit Axle, 
preferred, $1.75, Mar. 1; Collins & 
Aikman, 25 cents on common, and 
$1.25 on preferred, both payable 
Mar. 1; Timken Roller Bearing, 
25 cents, Mar. 4; Parker Rust 
Proof, 25 cents, payable Mar. 1; 
Norwalk Tire & Rubber, 87'!2 
cents on preferred, Apr. 1; Good- 
year Tire & Rubber, 25 cents on 
common and $1.25 on preferred, 
both payable Mar. 15; Firestone. 


$1.50 on preferred, Mar. 1; Eaton 
Mfg., 50 cents, payable Feb. 25; 
and Bower Roller Bearing, 50 


cents, payable Mar. 25. Muskegon 


| Motor Specialties paid 50 cents on 


its class A on Feb. 10. 

The declarations already made 
this month assure a large increase 
for February in dividends over 
those of last year, and indications: 
are the total will approximate 
that of February, 1937, when busi- 
ness was on a comparatively high 
level. 

Stocks of the automotive indus- 
try had another quiet week on the 
York Stock Exchange and 
other exchanges. Prices 

little change from last 
which was in line with 


the 


week, 


‘securities as a whole. Reports of 
| buying of leading motor stocks by 
large investors have been current 
in the Street. Such buying ordi- 
investment for 
as contrasted 

quick profits. 


the 
with 


narily is for 
longer term 
purchases for 
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“THE WORLD'S GREATEST HOTEL” 


fronts the waters of Lake Michigan, on 
beautiful Michigan Boulevard. 
ideally accessible to Chicago's busi- 


wonders — industrial, 
and entertainment — for which 
Chicago is justly famous. 
planned with care and discrimination. 


OTTO K. EITEL, 


THE 


Ste 


CHIC 





FIRST FIFTY 
Bantam Car factory in Butler, Pa., 
new Australian assembly and body-building plant of Car Productions, 


which will produce Bantam cars on the Pacific continent. 


Bantam engines and dissembled chassis leave the American | 
destined for Melbourne, Australia, and the | 


Ltd., 
It is expected that 


the _Melbourne plant will reach a a production of 5.000 units per year in five years. 








ICC Liberalizes lts Rules 


On Hours of Motor Carriers 


Special to Automotive News 

WASHINGTON.—The Interstate 
Commerce Commission has issued 
revised and liberalized hours of 
service regulations for motor car- 
riers subject to the Federal Mo- 
tor Carrier Act. These rules go 
into effect Mar. 1, and represent 
a compromise following protests 
by the American Trucking Assns. 
against the new rules as originally 
promulgated by the ICC. 

Study of the rules shows that, 
although the present daily driving 
maximum of 10 hours continues as 
the standard under ordinary cir- 
cumstances, a 12-hour maximum 
is allowable when weather and 
traffic conditions demand the 
longer period in the interest of 
safe operations. No change was 
made in the rule which prescribes 
a general weekly maximum of 60 
hours on duty, and maximum o: 
70 hours in 192 consecutive hours 
for drivers of carriers operating 
every day of the week. 

It also is provided that interval 
of 10 minutes or less when a 
Griver is on duty but not actually 
driving will be counted as driving 
time, whereas the old rule made 
periods of 20 minutes or -less ac- 
countable. Maintenance of a 
driver’s log on the form prescrited 
by the commission is still compul- 
sory under the revised rules; but 
carriers operating wholly within a 
municipality or between contigu- 
ous municipalities are exempt. 

The new rules permit a maxi- 
mum of 12 hours’ driving in one 
day only “in cases of snow, sleet, 


fog, or other adverse weather con- 
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ditions, or in case the highways 
are covered with snow or ice, or 
of unusual adverse road and traffic | 
conditions.”” The longer period is 
permissible even though the ad- 
verse conditions are known to the 
employer before the trip is started. 

If a driver is permitted or re- 
quired to drive more than 10 hours | 
due to unfavorable conditions, 
however, 


data as to why the longer driving 
period was necessitated.” 


Car Sales 


(Continued from Page 1) 
new car stocks are not excessive 
among GM dealers is shown by 
the fact that during the last four 
months of 1938 and the first 


month in 1939, GM dealers sold | 


148,832 cars at retail and bought 
from the factory during the period 
539,901 cars. This would give a 
total stock increase of 87,069 units 
during that period. 

Total sales of General Motors 
units to dealers in the United 
States and Canada plus overseas 
shipments during January were 
placed at 152,746 as compared with 
94,267 a year ago and 187,909 in 
December just past. 

Taking GM divisional sales re- 
ports individually, Buick set a 
new all-time high for January 
with a total of 12,977 units against 
the previous high mark of 1926 
when 11,285 units were sold. Dur- 
ing the past month also Buick 
dealers sold 23,308 used cars. 

Pontiac also had a good showing 
with sales totaling 10,360 units for 
a gain of 64 percent over January 
last year. Used car sales also were 
up 23 percent for a total of 23,797. 
Used car stocks at the end of the 
month were reported as 29,644, 
which on the basis of January 
sales rate, is equivalent to a little 
better than 30 days supply. 

Chevrolet sales of new cars in 
January climbed 31.7 _ percent 
above January last year for a total 
of 51,966 units. Used car sales dur- 
ing the month totaled 114,375 units 
or a gain of 8,925 units above the 
same month a year ago. 

While it is difficult to obtain 
accurate figures on new and used 
car stocks as a whole, it is esti- 
mated that stocks of new cars at 
the present time are in the 
neighborhood of 
which is better than 100,000 units 
below the same period a year ago. 
Used car stocks are estimated at 
approximately 650,000 units, which 
is about 150,000 units below the 
estimates of a year ago. 


Declares Dividend 
EAST PITTSBURGH, Pa.—The West 
inghouse Electric & Mfg. Co. has de 
clared a dividend of 50 cents per share 
on common stock and 87!2 cents per 


share on preferred stock of the com- 
pany. Orders booked for 1938 were 
| $149,662,776, which compares with $229,- 
| 540.061 for 1937, a decrease of 35 
vercent 

For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh's authoritative 

Sparks" column 


the employer must make | 
a written report to the Bureau of | 
Motor Carriers which includes all | 


350,000 units, | 


‘Industry’s Gains 
| From Fairs Seen 
Huge by Tracy 


Cd 

DETROIT. — Better business 
jahead for all pheses of th» auto- 
| mobile business, as a result of the 
|auto-mobilization of America at 


| the two world’s 
fairs, was fore- 
cast this week by 
| William R. Tracy, 
vice-president in 
| charge of sales 
for Hudson Mo- 
' tor Car Co. 
“Cash registers 
| all over the coun- 
try will soon ring 
| | out the news that 
|the greatest 
'movement of 
|;population the 
| wore has ever seen is under 
| way,” Tracy said, “and the keys 
l'on the register marked new cars, 
good used cars, gasoline, tires and 
| authorized service and parts, will 
'ring up the majority of travel dol- 
|lars for the nine million American 
families, four to a family, which 
experts predict will visit one or 
| both fairs this year.” 
| Pointing out the magnetic in- 
fluence of two fairs in a single 
year and their geographic accessi- 
| bility to the great majority of the 
nation’s motorists, Tracy declared: 
“1939 will probably go down in 
| history as the ‘year of the big trek’ 
and, if the travel experts are right, 
‘there are also nine million reasons 
why this year should see better 
business throughout the automo- 
tive trade. 








W. R. Tracy 


| Jan. Car Sales 


Dip in Chicago 


CHICAGOWRegistrations of 
new cars in Cook County for Janu- 
ary failed to maintain the fast pace 
of the preceding month, totaling 
7,010 units as against 8,943 in De- 
cember, according to Bureau of 
Motor Advice compilations. A 
slight decline was also shown from 
| January, 1938, when 7,104 units 
were registered. 

For the second successive month, 
Plymouth led the field with 1,130 
units, Chevrolet was second with 
1,079, and Ford third with 904. 
Buick continued in fourth place 
with 762, and Dodge in fifth with 
628. 

Sixth place was held by Olds- 
mobile with 447, seventh by Pon- 
tiac with 420, eighth by Nash- 
LaFayette with 224, ninth by 
Chrysler with 214, tenth by De 
Soto with 201, eleventh by Stude- 
baker and twelfth by Packard with 
173. 

Following in order were Mer- 
cury with 162, Hudson 145, Lin- 
coln-Zephyr 123, Cadillac 88, La- 
Salle 85; Graham 23, Willys-Over- 
land 20, and Hupmobile 3. 
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DISTINCTIVE 
Discriminating travelers enjoy 
the perfect service, beautiful 
appointments, refined atmos- 
phere and convenient location 
of this world-famous hotel. 
A. s. Kirkeby, Managing Director 
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Michigan Avenue, CHICAGO 
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SAGA OF THE FIRST 
JOO YEARS ON RUBBER. 


y Chris Sinsabaug 
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SYNOPSIS 


Like the automobile industry in its infancy, bicycles too, under 
went wide changes. Last week Chris recalled the heydeys of the 
highwheeler and the men who made it famous, or vice versa. 
Then came the days when gearing was first introduced and the 
battle between gears and chains. As a result of the strivings to 
build the “bicycle of tomorrow,” styles changed rapidly. Low 
wheels were placed in front instead of the highwheels. Then 
wheels of equal size were introduced. As a result, as Chris says, 
there was a motley whelping of hybrids, most of which never 
got anywhere. In the midst of this shifting came the pneumatic 
tire and revolution. Today Chris continues with the battle of 
the builders. 


Chapter VI—High Wheelers Wane 

Cycle Row in Chicago at that time was clustered around the 
corner of Wabash and Van Buren. We still had a yen for 
foreign-built bicycles and in competition with the Chicago 
dealers were the Raleigh, Humber and other British-built 
machines. The Ford of that day was the Crescent made in 
Chicago by the Western Wheel Works. It was a mass pro- 
duction job and extremely low priced—we used to call it 
a cheap wheel because then there was no stigma to the word 
“cheap.” The Monarch also was Chicago-built and quite 
prominent. You might also call the Sterling a Chicago prod- 
uct although it was made at Kenosha. But the big boy of the 
time in our neck of the woods and Columbia’s greatest com- 
petition was the Rambler, made by Gormully & Jeffery. 
Later this Rambler was to become an automobile. As the 
Jeffery it took over the Rambler heritage only to become 
the Nash when Charles W., quitting the presidency of General 
Motors, went into business for himself. It was the Jeffery that 
brought out Ned Jordan. As Jeffery advertising manager he 
became ambitious to become an automobile manufacturer. 
He cut loose and scraped up enough dough to launch the 
Jordan in Cleveland, an assembled car that made an instan- 
taneous hit. Remember that famous Jordan ad, which is one 
of the classics — “Somewhere West of Laramie” which 
launched the Playboy sport model ?’—Ned wrote it. 

The Orient, made in Waltham, Mass. was popular, while 
there were any number of locally made bicycles which become 
nationally prominent—like the Moffatt with tires half cushion 
and half pneumatic ; the Fowler which made the cycling public 
look up and take notice and which once built the Octette, 
an eight-seater which was freakish and far from practical for 
anything but a stunt job. The Napoleon, built by Charley 
Jenkins, was another Chicago wheel. Out of Indiana came 
the Smalley, with the handle bars, which were up-turned, 
fastened to the fork crown. The Eagle, eastern-made, cut 
quite a swath because of its lightness. I had one of them when 
I thought I was a racing man and it weighed something like 
eighteen pounds. Too, we had the Winton, Spalding, Lozier, 


Pierce and possibly another 100 makes. 


The Munger was the watch charm of the industry then. 
It was built strictly for racing by “Birdie” Munger, one of 





FROM THE PHOTOGRAPHIC archives comes this old picture 
that shows the “ordinary,” the most popular of the high-wheel 
type. On the left is George M. Hendee, of Springfield, Mass., at 
one time holder of the one-mile “ordinary” record and later manu- 
facturer of the Hendee Indian Motorcycle, and at the right is W. A. 
Rowe, his greatest rival. The picture shows the two meeting in an 
exhibition match race years after they had retired from racing. 
Shoving off Hendee is Charies R. Culver, Sanger’s former trainer 
and now an automobile dealer in Springfield, Mass. 


} 
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HERE’S THE STAR type of high wheel, Arthur Zimmerman 
made famous. It was lever-propelled whereas the Eagle, also with 
the little wheel in front, was pedal-driven without any gearing. 
The rider shown, however, is not Zim, but whom do you think? 
None other than Ned Chalfant, now general manager of National 
Standard Parts Assn. Photo snapped in 1883 when Ned was but 16. 


Chicago’s racing stars who made the wheel at Indianapolis. 
It weighed ten pounds or thereabouts. Fred S. Dickinson, 
who has been prominent in the automobile tire field, was his 
partner and they kept batchelor quarters, the two of them, in 
Indianapolis and their valet was the colored boy, Major 
Taylor, who developed into one of the greatest racing cyclists 
of his time. 


Hatching Out the Egg 

The ordinary or high wheel really laid the egg that hatched 
the bicycle industry and with its passing there came along a 
hybrid lot of bicycles that over the years evoluted into the 
type we see on the roads at the present time. With the ordi- 
nary we had the Star type, with the little wheel in front and 
the power gained through levers pushed down which made you 
think of grasshoppers. The Eagle type had pedal power and 
with the little wheel in front also. But after that, with the 
“safety” stealing the shows, there came into the picture sev- 
eral other types, which however never got very far. 

It looked a natural at first, the geared ordinary, with the 
gear box on the front axle of the larger wheel, which how- 
ever was smaller than the solid-tired high wheel type. Out 
of this came the Broncho, really a “safety” with the gear box 
m the rear hub, but the trick was to keep the front wheel on 
the ground. An awkward vehicle at best and it never got 
very tar. 

Sterling Elliott, at one time president of the LAW, built 
a “safety” which was called the Hickory because it was com- 
pletely wood throughout, including the frame, but that, too, 
died abornin’. Then we thought we had the answer-—the 
chainless, brought out by Columbia, a high-priced proposi- 
tion of the late 90's. All sorts of promotion were put behind 
it, including the importation of a famous English rider, Teddy 
Edwards, who startled us by doing 100 miles a day for 100 
days in order to prove its worth. ’ 

Somehow that did not appeal to the cycling masses. Per- 
haps it was because at about this time came the coaster 
brake, which now is universally used. You know it—-you do 
your braking by back pedaling. Old time riders never could 
get used to it and didn’t like it, but it made the grade and 
now only racing cyclists use the old type--they don’t need 
brakes, and think they have better control of their wheels 
without the coaster principle. 


Editor’s Note: This is the sixth instalment of Chris 
Sinsabaugh’s memoirs. Subsequent instalments will 
appear in succeeding issues of Automotive News. 





$10 Caravan Fee Asked 
In New Penna. Measure 
HARRISBURG, Pa.—(UTPS)— 
A measure was introduced in the 
state legislature last week which 
would make it unlawful for any 
person to use the highways of 
Pennsylvania for caravaning mo- 
tor vehicles, unless they shall first 
have secured from the department 


|of revenue a special permit as to 
|}each vehicle so caravaned for use 
of the highways. 

The permit would be displayed 
by posting it on the windshield or 
in another prominent place on the 
vehicle. A fee of $10 for each 
motor vehicle for which a cara- 
vaning permit was issued would 
be charged. Permits would be non- 
transferable and valid only for the 
trip specified. 
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Reo Settlement 
Effected; Plants 


To Reopen Soon 


DETROIT. — Reorganization of 
the Reo Motor Car Co. seemed 
assured here this week with the 
agreement reached in Federal 
Judge Arthur F. Lederle’s court, 
by which the present board and 
management will resign. Theodore 
I. Fry, former state treasurer, 1s 
named permanent trustee, and a 
new board will be elected in the 
near future. 

The agreement is expected to 
end litigation in which the com- 
pany has been involved for some 
time and will also halt plans for 
liquidation. 

In granting the petition for re- 
organization under the Chandler 
Act, ‘Judge Lederle accepted 


| recommendations of attorneys aft- 


er two days of executive session. 
The petition mow stands as 
originally drawn, with all answers 
of objecting creditors and stock- 
holders withdrawn. 

The court’s decision followed 


several weeks of charge and 
counter-charge by the old man- 
agement and_ stockholders and 
creditors. 


Fry announced Thursday eve- 
ning from Florida that he would 
accept the trusteeship. The new 
board to be named is expected to 
include Hugo Lundberg, C. W. 
Otto, Ernest Smith, James Van 
Keuren and Ray Potter, all of 
Lansing. Otto Seyforth, Muskegon 
and Ferris Stone, Detroit. Retir- 
ing directors include Thomas 
Campbell, J. P. Smith and Howard 
Flogaus. Three members elected 
last Saturday without court order 
were considered illegally elected. 

Final accounting of A. J. Brandt, 
temporary trustee, who resigned 
Monday, was handed to the court 
Thursday. Brandt was at one time 
works manager of Oakland Mo- 
tor Car Co. and later headed the 
American Austin Co. He was also 
a mover in the reorganization 
plans of Franklin Motor Car Co. 
Brandt was named trustee with 
the filing of the original reorgani- 
zation petition, and it was to this 
trusteeship with the subsequent 
| handling of the company’s affairs 
that most of the creditors and 
stockholders objected. 

Plants of the company in Lans- 
ing, which have remained idle 
during the litigation, will be re- 
opened as soon as possible, at- 
torneys stated. 


Graham to Head 
Portland Dealers 


PORTLAND, Ore.—A. B. Gra- 
ham, of Braley & Graham, Inc. 
(Buick distributor), has been 
elected president of the Automo- 
bile Dealers Assn. of Portland. He 
succeeds Herbert L. Frank, of 
Frank Chevrolet Co. 

Other officers and_ directors 
elected are A. B. Smith, A. B. 
Smith Chevrolet Co., vice-presi- 
dent; William Bell, Pacific Finance 
Corp., secretary-treasurer; direc- 
tors, L. Y. Billingsley, L. Y. Bill- 
ingsley Co.; C. E. Francis, Francis 
Motor Car Co.; H. L. Frank, Frank 
Chevrolet Co.; H. W. Roberts, 
Roberts Motor Co.; W. W. Shipley, 
W. W. Shipley Co.; George B. 
Wallace, George B. Wallace Co.; 
M. A. Wurzweiler, Portland Mo- 
tors. 





Buick Appoints Rey 

Washington Zone Head 
| FLINT.—W. F. Hufstader, Buick 
| general sales manager, announces 
the appointment of Clarence H. 
Rey, for the past 
four years city 
| sales manager at 
| the Buick Detroit 
zone, as manager 
of the Washing- 
ton zone. 

Rey succeeds J. 
E. Saul, who be- 
comes head of 
his own estab- 
lishment as Buick 
dealer in South 
Orange, N. J. 
Saul has been 
Washington zone manager for the 
past three years. 








Clarence H. Rey 
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equally proud of the quality of its dealers. Neither one, 


without the other, could have won for Chevrolet its com- 


didn’t just happen—both have resulted from progressive poli- ae 
cies and programs, many of them unknown within the indus- rm 
try before Chevrolet conceived them and made them work. oe 
To attain either product-quality or dealer-quality to a at 
degree such as exists with Chevrolet, is unusual . . . to = 
have attained both at once is Chevrolet’s greatest achievement. a 
end 
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Freely do we give credit to Chevrolet’s national retail 


program—it is an accomplished fact. 
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